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Systemair
Systematic returns

• Steady grower with a strong value-chain position

• Balance sheet ready for value-accretive M&A

• Time to step in, fresh air at a discount - BUY

Systemair - a European ventilation champion
Systemair is a global ventilation company with 73% of its sales from
Europe. Despite operating in a cyclical market, Systemair has consistently
reported positive organic growth over the past decade (+5.5% org. sales
CAGR FY'11/12-FY'24/25), proving resilience and underscoring its strong
position in the ventilation value chain. Moreover, over the past decade,
Systemair has expanded its margins, supported by a better product mix,
disciplined pricing, operational efficiencies, and scale benefits from a
broader geographic footprint. We believe there is more to come, and we
estimate an EBIT CAGR of 13% for FY'25/26e-FY'27/28e.

Well positioned for renewed momentum
We see four main catalysts that can drive a re-rating in the next 6–12
months: 1) Increasing volumes, underpinned by a gradual rebound in
the European construction cycle. 2) Expansion in high-growth regions,
which we estimate will add ~2pp to group organic growth per year
over FY'26/27e-FY'27/28e. 3) We expect that the margin expansion
will continue and that the company will reach its >10% EBIT margin
target in FY'26/27e, driven by operational leverage, ongoing structural
improvements, and the integration of recent acquisitions, such as NADI in
India. 4) With a healthy balance sheet (lease-adj. ND/EBITDA of 0.3x) and
disciplined acquisition strategy, we believe Systemair is well positioned to
continue with value-accretive M&A.

Attractive entry point, BUY - TP of SEK 100 (16% upside)
We view the current market softness as an attractive entry point into a
structurally stronger company than in previous cycles. We rate Systemair
a BUY with a TP of SEK 100, arguing you should pick up this quality
ventilation leader ahead of a cyclical and structural upturn.

Reason: Initiating coverage

  

Capital Goods

SYSR-SE/SYSR SS
Share price (SEK) 10/12/2025 86.00
Target price 100.00

MCap (SEKm) 17,833

MCap (EURm) 1,644

Net debt (SEKm) 750.61

No. of shares (m) 207.4

Free float (%) 46.3

Av. daily volume (k) 24

Next event Q3 Report  5 March 2026
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Systemair Stockholm OMX All Share Index

2026e 2027e 2028e

P/E (x) 21.6 18.4 16.2
P/E adj. (x) 19.9 17.4 15.5
EV/EBIT (x) 15.3 13.0 11.2
EV/EBIT adj. (x) 15.1 13.0 11.2
EV/EBITA adj. (x) 14.4 12.5 10.8
EV/sales (x) 1.46 1.35 1.23
Le. adj. FCF yld. (%) 2.1 4.9 5.6
Dividend yield (%) 1.8 2.2 2.5
ROCE adj. (%) 17.1 18.1 18.7
ROE adj. (%) 15.0 15.8 16.0
Net IB debt/EBITDA (x) 0.3 -0.1 -0.4
Le. adj. ND/EBITDA (x) 0.0 -0.3 -0.6

Analyst(s): lara.mohtadi@abgsc.se, +46 8 566 286 88
adrian.gilani@abgsc.se, +46 8 566 286 92

SEKm 2024 2025 2026e 2027e 2028e

Sales 12,257 12,302 12,524 13,146 13,953
EBITA adj. 1,143 1,182 1,273 1,422 1,583
EBITA adj. marg. (%) 9.3 9.6 10.2 10.8 11.3
EBIT adj. 1,085 1,125 1,212 1,367 1,535
EBIT adj. marg. (%) 8.9 9.1 9.7 10.4 11.0
Pretax profit 864 943 1,111 1,299 1,475
EPS 3.10 3.27 3.98 4.69 5.32
EPS adj. 3.86 3.65 4.33 4.95 5.55
Sales growth (%) 1.6 0.4 1.8 5.0 6.1
EPS adj. growth (%) -12.2 -5.3 18.5 14.3 12.3
DPS 1.20 1.35 1.59 1.87 2.13

Source: ABG Sundal Collier, Company Data

Research analysts who prepared this report are not registered and qualified as research analysts with FINRA and are not associated
persons of ABG Sundal Collier Inc. and therefore not subject to the research analyst conflict rules. This report is not a product of ABG
Sundal Collier Inc. Disclaimers, disclosures and analyst certifications are located on pages 61-63 of this report.
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 Company description
Systemair is a global supplier of ventilation products, offering
a broad range of solutions such as fans, air handling units
and air distribution components. The company operates with
a decentralised model and strong engineering expertise,
supported by 26 production facilities across 18 countries. With
a wide portfolio focused on energy-efficient indoor climate
solutions, Systemair serves commercial, residential and
industrial customers in more than 130 markets. Its integrated
value chain allows the company to maintain high product
quality and support long-term profitable growth.

Risks
The main risks for Systemair are exposure to construction-
market cycles, acquisition and integration risks, competitive
pressure and volatility in raw-material prices, as well as
changing regional regulations affecting ventilation demand.

Annual sales and margins

Source: ABG Sundal Collier Estimates, Company Data

Cash flow conversion and return on capital

Source: ABG Sundal Collier Estimates, Company Data

Net debt and leverage

Source: ABG Sundal Collier Estimates, Company Data

Historical multiples EV/EBIT

Source: ABG Sundal Collier Estimates, FactSet Estimates

Historical consensus peer median EV/EBIT(A),
relative

Source: ABG Sundal Collier, FactSet Estimates

DCF sensitivity (organic)

Source: ABG Sundal Collier Estimates

DCF sensitivity (M&A)

Source: ABG Sundal Collier Estimates
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 Investment case
Systemair is a global ventilation company offering a broad portfolio of energy-
efficient products such as fans, air handling units, and air distribution systems.
It operates 26 production sites across 18 countries and sells into 155 markets,
generating 73% of its revenue from Europe. Over the past 12 years, the company
has made >30 acquisitions and about 20% of growth has been from M&A. Given
Systemair’s leading position in the ventilation market and its current modest leverage
(lease-adj. ND/EBITDA of 0.3x), we believe the company is well positioned to continue
executing on value-accretive M&A. We argue that the stock is undervalued, both
in relative and absolute terms, despite its strong outlook for margin expansion
and structural market growth. In our view, now is the time to pick up this focused
ventilation leader at a discount ahead of a cyclical and structural upturn. We initiate
with a BUY and TP of SEK 100.

A European ventilation champion
Systemair is a global ventilation company with sales in several geographical markets
including Western Europe (44%), Nordics (17%), North America (12%), Eastern Europe &
the CIS (12%) and Middle East, Asia, Australia and Africa (15%). The company’s core value
proposition centres around its broad portfolio of ventilation products, with its largest product
categories being air handling units and fans.

Systemair's geographical presence

Source: ABG Sundal Collier, Company Data

Over the past 12 years, Systemair has completed >30 acquisitions, and about 20% of sales
growth from the past decade has been from M&A. We argue that Systemair has a good
track record of executing value-accretive M&A, which is reflected in the company's solid adj.
ROCE of 17%. Although the turnaround of Menerga (acquired in FY’12/13) has not been
successful to date, the company has since then acquired >20 companies, which we consider
value-accretive, supported by the consistently robust ROCE profile. We believe Systemair,
with its market leading position in ventilation and current low leverage levels (lease-adj.
ND/EBITDA 0.3x) allows for more value-accretive M&A without straining the leverage. We
estimate that Systemair will have SEK 1.8bn of M&A headroom at YE’25/26, equivalent to
approximately SEK 3.6bn of potential acquired revenue (29% of FY'25/26e sales).

ROCE

Source: ABG Sundal Collier, Company Data

Resilient company in a cyclical market
Despite operating in a cyclical market, Systemair has demonstrated good resilience,
delivering consistent organic growth every year from FY’10/11 to FY’24/25 (+5.5% CAGR),
which we believe demonstrates its strong position across the ventilation value chain. We
expect this underlying momentum will continue, and we forecast organic growth of 6.6%, 6%

11 December 2025 ABG Sundal Collier 4

 



Systemair
 

 and 6.1% for FY'25/26e, FY'26/27e and FY'27/28e, supported by tailwinds from a recovering
European construction market and rapid expansion in the company’s high-growth markets.

Historical sales growth

Source: ABG Sundal Collier, Company Data

Sales CAGR

Source: ABG Sundal Collier, Company Data

The majority of Systemair's sales is in Europe (73%), so it is dependent on European
construction trends. European and Nordic construction markets are currently emerging from
a cyclical downturn (2023-2024) caused by elevated interest rates and inflation. Industry
forecasts point towards a rebound in the construction market in 2026, with Euroconstruct
forecasting a return to growth in construction output in '26 (+2.4%) and '27 (+2.2%),
supported by improving macroeconomic conditions, such as declining interest rates and
inflation. Building permits, a leading indicator for the new build market, is showing early
signs of bottoming out in Systemair's key markets (e.g. Sweden and Germany), signalling a
potential turning point for new construction activity. Moreover, as financing costs ease, both
new build and renovation projects should pick up.

Outside Europe, high-growth regions such as India and the Middle East are expanding
rapidly (currently 15% of sales), offsetting near-term weakness in European markets. India
alone, according to IMF forecasts, is projected to deliver 13% cumulative GDP growth in
2025/2026, and we see this as an interesting market for Systemair with potential growth
opportunities, where Systemair’s recent acquisition of NADI Airtechnics supports rising
demand for industrial fans in the region. Moreover, in Q2'25/26, Systemair moved into a
new manufacturing facility in Saudi Arabia, enabling the company to expand capacity in a
new key growth region. We estimate that sales in the Middle East, Asia, Australia and Africa
geographical unit will continue to grow in the coming years (+10% organic growth FY’25/26-
FY’27/28), contributing around 2% of the group's organic growth in FY'26/27e-FY'27/28e.

European building permits by segments vs.
Systemair organic growth

Source: ABG Sundal Collier, Eurostat, Company Data

Footnote:  Building permit data adjusted to Systemair’s fiscal year

Estimated future construction output, Europe

Source: ABG Sundal Collier, Euroconstruct (November '25), Company
data

Footnote:  Systemair fiscal years plotted by start year, e.g. 2024 =
FY24/25
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Margin target within reach
Over the past decade, Systemair has gradually lifted its adj. EBIT margin to around 9%
(FY'24/25), supported by price discipline, product mix, and operational improvements. A
key catalyst was the divestment of the lower-margin Commercial AC business, in 2023,
which helped Systemair sharpen its focus on higher-margin ventilation products. More
recently, Systemair relocated Menerga’s production from Germany to Slovenia, which the
company expects to generate ~SEK 70m in annual savings (full effect from FY'25/26),
which translates into a 0.6pp margin improvement. We estimate an EBIT CAGR of 13%
for FY'25/26e-FY'27/28e and believe that as the construction cycle normalises and the
company gains scale in high-growth markets, it will reach its >10% EBIT margin target by
FY'26/27e, driven by a volume recovery, mix, and continued cost discipline.

Annual sales and margins

Source: ABG Sundal Collier Estimates, Company Data

Costs

Source: ABG Sundal Collier, Company Data

We initiate coverage with BUY, TP SEK 100 (16% upside)
We view the current market softness as an attractive entry point into a structurally stronger
company than in previous cycles.

Systemair is trading roughly in line with its 10y historical consensus median EV/EBIT.
However, we argue that it should trade higher than its historical multiples due to a higher
EBIT margin profile (~9% vs. ~7-8% historically), a better geographic mix with ongoing
expansion in high-growth markets, as well as ongoing structural improvements (Menerga
relocation, manufacturing optimisation and procurement efficiency). Moreover, the balance
sheet is solid (Q2'25/26 LTM lease-adj. ND/EBITDA of 0.3x), which allows for more
value-accretive M&A in the coming years. Although we do not include M&A in our official
estimates, we think that Systemair will continue its acquisition journey, which should gather
pace following improving market conditions.

Combining our valuation methods, we find Systemair's attractive and initiate with a TP of
SEK 100 (16% upside). In our view, this is a timely opportunity to gain exposure to a focused
ventilation leader ahead of a cyclical and structural upturn.

DCF sensitivity (M&A)

Source: ABG Sundal Collier Estimates

DCF sensitivity (organic)

Source: ABG Sundal Collier Estimates

Historical multiples EV/EBIT

Source: ABG Sundal Collier Estimates, FactSet Estimates
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 Systemair's operations
Systemair is a global leader in ventilation and climate solutions, offering one of the
market’s broadest product ranges, spanning fans, air handling units, air distribution
products, residential ventilation systems and fire safety solutions. The company
controls its entire value chain, from in-house product development and production to
sales and servicing. Operations are decentralised across 26 production facilities in 18
countries, with sales in 135 markets and roughly 70% generated in Europe (FY'24/25).
Its products are designed to deliver clean indoor air with high energy efficiency,
serving a wide variety of sectors including commercial, residential, healthcare,
education, industry, infrastructure, and data centres.

Business model
Core mission and value proposition
Systemair is active in the HVAC market, and its core value proposition centres around is
its broad portfolio of ventilation products, meeting the needs of various customer segments
and markets. The company manufactures a broad range of ventilation and climate solutions
designed to improve indoor environments while being highly energy efficient. These
products help to lower customers’ operating costs, reduce carbon emissions, and improve
well-being across a wide range of applications, buildings and industries.

Product portfolio
Systemair has a broad portfolio of ventilation and climate solutions designed to improve
indoor air quality and energy efficiency across different environments. Some examples of
product categories it provides are fans (for air movement in buildings and infrastructure), air
handling units (central units for regulating and circulating air), residential ventilation systems
(indoor climate solutions for homes), air distribution products (such as diffusers, ducts, and
grilles), and fire safety solutions (e.g. fire and smoke dampers), air conditioners and airborne
heaters. The commercial air conditioning business was divested in 2023.

Systemair's product categories and sales split (%)

Source: ABG Sundal Collier, Company Data

Footnote:  Sales split presented at Systemair's Capital Markets Day 2023.

Systemair divested its commercial AC business unit in March 2023

Manufacturing strategy
Systemair’s manufacturing is divided into three main categories:

1. Basic Product Range (BPR)

The Basic Product Range comprises clearly defined, article-numbered products such as
fans, heaters, fire safety units, and residential ventilation systems. These products are
standardised and produced to stock.

2. Configured Products

Configured Products are based on common technical platforms, particularly for air handling
units. Customers configure these systems through digital selection tools, allowing the
company to offer a wide range of tailored solutions without needing to engineer every unit
individually. This platform-based approach standardises internal components and processes
while still supporting flexible, project-specific performance requirements.
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 3. Customised Products

Certain applications, such as car park ventilation, Menerga units, marine systems, and
specialised data centre solutions, require engineering to order. These projects involve
system-level design and technical adaptation. However, even in these cases, Systemair
builds solutions by combining and integrating standard modules and components rather than
developing new products from scratch. The customisation lies primarily in system design,
layout, and control logic rather than in bespoke manufacturing.

Systemair's product range

Source: ABG Sundal Collier, Company Data

Revenue streams
The Group’s revenue is generated mainly through the manufacturing and sale of ventilation
products, as well as related servicing. In FY'24/25, revenue from sales of ventilation and
heating products amounted to SEK 11,698m (95% of sales), while servicing of ventilation
products accounted for SEK 604m (5% of sales). Geographically, the proportion of sales is
concentrated in Western Europe (44%), followed by the Nordic region (17%), Middle East,
Asia, Australia and Africa (15%), Eastern Europe & CIS (12%) and North America (12%).
Systemair has sales in 155 countries around the world.

Systemair's geographical presence

Source: ABG Sundal Collier, Company Data

Systemair's value chain
Systemair controls the entire value chain, from product development and production to
sales, delivery, and service. Its operations are highly decentralised and located close to its
customers, ensuring high product availability and fast deliveries.
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 Systemair's value chain

Source: ABG Sundal Collier, Company Data

Product development
Systemair has a strong focus on product development as it operates in a market with
constant demand for safer, cleaner, and more energy-efficient ventilation products.
Development is conducted in-house in laboratories, and new products are always certified
by trusted third parties. The most important tool for product development is the company’s
in-house entrepreneurship. Every year, Systemair’s 21 development teams in 15 countries
spend around 440,000 hours creating new or improved products and services. Systemair
regularly introduces innovations and upgrades aimed at addressing key industry challenges.
A major driver of this innovation is the company’s large and diverse customer base and
the complex needs these customers create. Each year, Systemair tackles challenging
projects that require new ways of thinking and new types of solutions. These solutions can
later become scalable innovations that benefit other customers across the wider market.
This extensive network and the complexity of challenges help Systemair identify future
requirements and opportunities for the rest of the market early on.

Materials sourcing
The components and materials used in production are sourced from around 6,000 suppliers
worldwide, most of which are based in Europe and North America. This is an advantage
for Systemair, as it reduces supplier bargaining power and lowers geographical risks in the
supply chain through a international network of suppliers. Systemair works closely with its
suppliers and applies a strict Supplier Code of Conduct to ensure responsible sourcing and
reduce risks of breaches in the value chain. In addition, to reduce risks related to production
materials, Systemair aims to secure agreements with at least two suppliers for their most
critical products.

Production plants
As of today, Systemair operates 26 production facilities spread out over 18 countries
worldwide. Systemair's production mainly consists of sheet metal processing and assembly.
The company designs and assembles its products using common, standardised and
modular units produced at several production facilities, which lowers costs, improves
reliability and allows flexible adaptation to customer needs. The production is highly
automated, with the metal forming machines and robot cells being digitally controlled, and
the company is continuously looking at increasing efficiency at its production sites.

Its production strategy is based on two key focus areas: ownership and decentralisation.
Ownership reflects the company’s focus on in-house manufacturing, with a preference for
owning its production facilities. Decentralisation means the company locates its production
facilities close to end customers in local markets, rather than concentrating operations in a
single central site.

This strategy provides several benefits. The closeness enables Systemair to provide the
customer with products faster and ensure their high availability. One of Systemair's most
important customer promises is its high product availability, and having ownership and
full control of its production facilities, as well as having these close to its customers, is
key to keeping this promise. The decentralised model also helps the company comply
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 with regulatory standards across its various markets, which often have distinct heating
and cooling requirements depending on the climate. Furthermore, the close proximity of
production leads to shorter transport distances, reducing both environmental impacts and
transport risks. Local production and ownership also position Systemair favourably in the
current geopolitical climate, making it relatively immune to tariffs, as production is already
local, or near-local, in many of its markets.

Sales and delivery
Similar to production, the core idea in Systemair’s sales strategy is to work in a
decentralised way and as close to its customers as possible. Systemair places a strong
focus on its sales channel, having its own sales organisations present in 51 countries
worldwide, while also working through agents and distributors in approximately 80
additional countries. The Group’s customers consist primarily of ventilation contractors and
distributors of ventilation and electrical products. Through its local sales representatives,
customer service staff, and technicians, Systemair maintains close contact with installation
contractors, end customers, and other stakeholders to ensure the right products are
delivered and properly installed. In the countries where Systemair does not have its own
sales companies, distributors act as the face of Systemair, forming a link to the customers,
extending the global reach.

Customers and end users
Systemair's customers consist primarily of ventilation contractors and distributors of
ventilation and electrical products. The company’s end customers include property owners,
tenants, and industrial operators across a broad range of applications. Examples of the
most common applications for Systemair's products include use in commercial, industrial,
residential, healthcare, education, hospitality, entertainment, infrastructure, transport, and
data centres.

Systemair benefits from having a very broad customer base, with nearly 100,000 customers.
No customer represents more than around 1% of the company's total sales. The customers
are also highly geographically diversified, being present in 135 different countries around the
world, although it should be noted that the majority of sales are from European customers
(73% of sales FY'24/25). Furthermore, as highlighted above, end customers are spread
out across a broad range of sectors. This diversification means Systemair’s demand has a
relatively low exposure to local and market-specific downturns.

Application areas for Systemair´s products

Source: ABG Sundal Collier, Company Data

Servicing
Systemair supports its customers and end customers through servicing, delivering on the
promise that its products are easy to maintain, upgrade, and repair for a longer service
life and optimised operation. In addition to helping end customers achieve greater value
and extend the useful life for its products, servicing also generates revenues for Systemair
(around 5% of FY'24/25 sales). Customers’ increasing need for resource efficiency and
operational optimisation is creating a growing market for servicing and upgrading of installed
products.
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 Overview of Systemair's production and sales companies

Source: ABG Sundal Collier, Company Data

Brands
Systemair serves its markets through the four brands Systemair, Fantech, Frico, and
Menerga depending on product and region. Systemair is the group’s primary brand
and operates globally; Fantech targets residential customers in North America; Frico
provides airborne heating solutions across Europe; and Menerga specialises in air
handling units for the European market. Together, the four brands allow Systemair to
operate closer to its customers in its respective markets.

Overview of Systemair's brands

Source: ABG Sundal Collier, Company Data

Systemair
The Systemair brand is the main brand, and it spans a wide range of high-quality ventilation
products, including fans, air distribution products, air conditioning products and air handling
units for both comfort and safety ventilation. Systemair holds a strong global position as a
leading maker of energy-efficient ventilation products.

Fantech
Fantech is a brand used for the North American market. Products under this brand are
sold to resellers in the USA and Canada by the company's own salespeople and agents.
The Fantech brand is used for the residential market, while the Systemair brand targets
commercial projects where there is major demand for energy-efficient solutions.

Frico
Under the Frico brand, Systemair offers turnkey solutions based on products for air curtains
and airborne heating in Europe. Frico is represented in 70 countries through subsidiaries or
distributors. The brand represents an accumulation of 80 years of experience in developing
products that deliver a pleasant indoor climate to customers. Frico has been part of
Systemair since the 1990s.

11 December 2025 ABG Sundal Collier 11
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 Menerga
Menerga is a brand for air handling units in the segments comprising swimming pools,
precision ventilation and data centre cooling in Europe. The company was established in
1980 and its products are marketed throughout Europe, with Germany the largest market,
and it was acquired by Systemair in 2013.

M&A strategy
M&A is a key part of Systemair’s growth strategy, supporting its decentralised model
and local production close to customers. Over the past 12 years, the company has
completed more than 30 acquisitions, mainly to strengthen its presence in growth
markets and increase production capacity. About 20% of sales growth over the past
decade stems from M&A, with the rest coming from organic growth. Activity slowed
recently due to the commercial AC unit divestment and high valuation multiples, but
Systemair plans to remain active, focusing on deals that add value from day one.
Recent transactions in India and Malaysia highlight its ambition to expand beyond
Europe and capture opportunities in high-growth markets.

Overview of completed acquisitions
M&A is a central part of Systemair’s growth strategy, and over the past 12 years the
company has completed more than 30 acquisitions. Its M&A strategy is linked to its business
model based on decentralisation and proximity to customers, where local production is
key for fast and reliable deliveries as well as high product availability. This strategy means
Systemair is highly reliant on acquisitions to establish itself in markets close to its customers.
The company focuses on building presence in markets with strong growth potential. For
example, the most recent deals were industrial fan manufacturer NADI Airtechnics in India
and air handling unit producer PHEM Engineering in Malaysia, both active in markets
Systemair expects to grow significantly in the coming years.

Systemair’s M&A activity has been somewhat lower than usual in the past two years, both
by number and size of acquisitions. A major reason for this is that Systemair divested its
commercial air conditioning business, which required significant time and resources. With
the air conditioning business now divested, and with 73% of sales still stemming from
Europe, Systemair has substantial markets left to capture internationally, and expects to
continue to be active in the M&A market.

Historically, most acquisitions have been within AHUs, although in the past few years the
product mix has been more varied. The biggest year of acquisitions in terms of deal size
was 2022, when the total consideration paid for all acquisitions was SEK 512m. Most of
this consideration came from the acquisition of SagiCofim, a leading Italian supplier with
extensive experience in filtration and air distribution, for which Systemair paid SEK 384m.

Acquisitions by region

Source: ABG Sundal Collier, Company Data

Acquisitions by type

Source: ABG Sundal Collier, Company Data
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 Acquisitions by product type

Source: ABG Sundal Collier, Company Data

Footnote:  Only counting manufacturing companies

Total purchase consideration less transaction
costs

Source: ABG Sundal Collier, Company Data

Acquisition of Menerga
A regularly mentioned deal from investors is Systemair's acquisition of Menerga in
2013. The deal was intended to bring synergies and increase the group’s sales volumes
significantly in the future. At the time of purchase, Menerga was in deep financial distress,
reporting a EUR 12.8m loss in 2011 and a EUR 4.6m loss in 2012, with cash down to just
EUR 1.3m. Systemair nevertheless saw a turnaround case, hoping that restructuring the
business while bringing group synergies would eventually make the company contribute to
Systemair’s profitability.

Systemair initially guided for break-even and possibly a small profit in Menerga as early as
FY'13/14, but Menerga has remained unprofitable since the acquisition. Costly and time-
consuming restructuring efforts, such as staff reductions, ERP integration, and product
standardisation, are among the measures taken by Systemair, but they have had little effect
on Menerga’s operating profit. In 2023, Systemair took the drastic step of closing Menerga’s
German factory and relocating all production to Maribor, Slovenia, while recording significant
goodwill impairments to reflect the diminished value of the business.

As of FY'23/24, Menerga remains loss-making and dependent on financial support from
Systemair, secured through an intragroup cash pool and a standing letter of comfort. In
our view, the ongoing Menerga turnaround has not been successful to date, given the high
purchase price, the repeated and costly restructuring efforts, and the continued sustained
losses. However, the company expects the relocation of production to Slovenia to lead to
cost savings of ~SEK 70m per year (full effect in FY'25/26).

Menerga's operating profit before and after
Systemair's acquisition

Source: ABG Sundal Collier, Company Data

Footnote:  One-off costs of EUR 9.4m related to the shutdown of
Menerga's German factories in FY'23/24

Menerga and Systemair's operating margins

Source: ABG Sundal Collier, Company Data

Footnote:  One-off costs of EUR 9.4m related to the shutdown of
Menerga's German factories in FY'23/24
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 Menerga restructuring timeline and financial impact

Source: ABG Sundal Collier, Company Data
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 Market
According to Fortune Business Insights, the value of the global ventilation market
will reach USD 59bn by 2032, growing at a CAGR of 8%. This growth is driven by
increasingly stringent building regulations, heightened awareness of indoor air
quality, and rising demand for energy-efficient solutions across the construction
sector. Furthermore, Euroconstruct expects overall construction output in Europe
will increase by 2.4% in '26e after a tough period of high interest rates, inflation,
and weaker economic activity. While newbuilds remain an important volume driver
in emerging regions like Asia, renovation activity is becoming the dominant force
in mature markets, such as Europe. Here, updated EU directives, national climate
strategies, and public support programs are accelerating demand for modern
ventilation systems, especially in older buildings that must be upgraded to meet
energy and air quality standards.

Systemair's markets
Systemair is a global company with sales in over 155 countries. It divides its markets into
Western Europe, the Nordic region, North America, Eastern Europe & CIS, and the Middle
East, Asia, Australia & Africa. Even though Systemair operates worldwide, sales are heavily
concentrated in Europe, where it has around 73% of its total sales (FY'24/25).

Looking closer at the regions, Western Europe is by far the largest market, accounting for
nearly half of all sales (44% in FY'24/25). The other regions are roughly similar in size, each
making up between 12% and 17% of net sales.The strongest growth the past five years has
come from the Middle East, Asia, Australia & Africa, followed by North America and Western
Europe. In line with this, Systemair has focused much of its expansion on these regions,
making five acquisitions in the Middle East/Asia/Australia/Africa group and six in Western
Europe in recent years. Overall, because sales remain concentrated in Europe, Systemair’s
growth still depends mainly on the ventilation market in Europe, especially Western Europe,
and to a lesser extent, the Nordic region and Eastern Europe.

Systemair has increased its focus on the Middle East and Asia in recent years, regions the
company views as key growth markets. Its two most recent acquisitions were both in Asia,
adding significant manufacturing capacity in India and Malaysia to support expansion in
these fast-growing markets. In the Middle East, strong demand from Saudi Arabia has led to
several ongoing projects and the establishment of local production to supply “Saudi made”
fans.

Systemair's market areas

Source: ABG Sundal Collier, Company Data

The ventilation market
Ventilation systems are a fundamental part of modern buildings, ensuring a continuous
supply of clean air, removing excess moisture, and maintaining comfortable indoor
temperatures. As part of the broader HVAC sector “Heating, Ventilation, and Air
Conditioning”, the ventilation market plays a critical role in shaping healthy, energy-efficient
indoor environments. The market includes a wide range of technologies, from air handling
units and energy recovery systems to fans, ducts, and control systems. These solutions are
used to regulate air flow, filter out pollutants, and balance temperature and humidity levels.
With the growing importance of both human health and energy performance in building
design, ventilation has become a key area of investment across the construction and real
estate industries.
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 Global ventilation market
The global ventilation market is expanding steadily, supported by long-term drivers such
as stricter building regulations, growing awareness of indoor air quality, and rising demand
for energy-efficient technologies. As part of the broader HVAC sector, ventilation systems
are increasingly viewed as critical infrastructure for both residential and commercial
buildings. The global ventilation system market was valued at USD 31.9bn in 2024 and is
expected to grow to USD 59bn by 2032, growing at a CAGR of 8.1%, according to Fortune
Business Insights. This growth is primarily fuelled by government sustainability initiatives
and investments, and the rising demand for healthy indoor air. The largest market is Asia
Pacific, accounting for 41.3% of global revenue in 2024.

Strong growth is expected in Europe, Asia, the Middle East, and Oceania, as indicated
by Mordor Intelligence in the chart below. Furthermore, North America is expected to
experience the strongest growth. According to the US Energy Information Administration,
88% of U.S. households used air conditioning as of 2020, with central AC or heat pumps
being the most common systems. Much of this infrastructure, however, is ageing and
energy-intensive, especially in older buildings constructed before 1950, where AC
penetration is lower and equipment less efficient. As the US moves toward decarbonising
buildings and improving indoor air quality, demand for high-efficiency ventilation and heat
recovery systems is expected to rise, particularly in retrofit markets.

Ventilation equipment market - growth rate by region (2022-2027)

Source: ABG Sundal Collier, Mordor Intelligence

European ventilation market
According to Mordor Intelligence, the European ventilation equipment market will grow
steadily over the coming years. The market size is projected to rise from ~USD 5bn in 2025
to ~USD 7bn by 2030, representing a ~6% CAGR. Growth is driven by stricter energy-
efficiency rules such as the revised Energy Performance of Buildings Directive (EPBD),
which requires high-efficiency heat-recovery systems, and by strong demand for renovation
and retrofit projects, especially in social housing and data-centre cooling. Spain is forecast
to be the fastest-growing country (~8% CAGR), while Germany will remain the largest,
supported by advanced supply chains and early adoption of heat-recovery technology.
Despite installer shortages and raw material price swings that may create short-term
headwinds, the European market overall is positioned for solid mid-single-digit annual
growth through 2030.
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 European ventilation market

Source: ABG Sundal Collier, Mordor Intelligence

The broader construction market
Ventilation products are installed in both newly constructed buildings and existing ones
undergoing renovation or equipment replacement. They are used across many building
types and sectors, including residential housing, commercial real estate, schools, hospitals,
transport infrastructure, data centres, and industrial facilities. Depending on building size
and purpose, systems can be centralised to serve large complexes such as office buildings
or hospitals, or decentralised for smaller spaces like classrooms or apartments. In public
facilities such as shopping centres, airports, and train stations, additional technologies like
air curtains help manage air exchange without compromising energy efficiency.

Systemair, through its Systemair, Frico, Fantech, and Menerga brands serves all these
segments, supplying products for installers working on both residential and commercial
buildings, in both new construction and renovation projects. As a result, Systemair’s
business and order volumes depend largely on the number of projects installers take on and,
ultimately, on overall trends in the construction market.

Segmentation within the broader construction market

Source: ABG Sundal Collier

Construction market outlook, Europe
As the majority of Systemair’s sales are in Europe (73% FY'24/25), tracking trends and
forward-looking estimates in the European construction market are key to estimating the
company’s growth potential. The overall construction market declined in 2023 and 2024,
driven by higher interest rates, elevated inflation, and a weak economy. According to the
European Construction Industry Federation (FIEC), the market will keep decreasing in 2025,
as the effects of the 2022–2023 rate hikes and inflation continue to impact construction
activity. Because macroeconomic changes typically take one to two years to fully show their
impact, a broad market recovery is not expected until after 2025, even though both inflation
and interest rates have started to ease.
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 Breaking down construction output, about half comes from residential projects, while
commercial construction and civil engineering account for the rest. The largest drop in
2023 and 2024 was in residential construction, while civil engineering grew and commercial
construction stayed relatively stable. This pattern is typical: residential construction is more
cyclical and sensitive to economic swings than commercial, while civil engineering often acts
counter-cyclically.

Looking further ahead, Euroconstruct forecasts total construction output in Western
Europe to remain flat in 2025, before returning to growth in 2026 ,2027 and 2028. Eastern
Europe and the Nordics are expected to grow faster, with cumulative growth of 12.8% and
13.9% (Sweden & Norway average) respectively for 2025–2028, compared to 6.4% in
Western Europe. Besides construction output, an important forward-looking indicator of the
construction market is the number of building permits issued. Permits have fallen sharply
over the past two years, but the pace of decline is slowing and is now pointing in a more
positive direction. Similarly, Systemair’s organic sales growth is accelerating after some
years of decreasing growth.

European construction market...

Source: ABG Sundal Collier, FIEC

Footnote:  2024 figures are preliminary estimates and subject to revision

...by segments and compared to Systemair's
growth

Source: ABG Sundal Collier, FIEC, Company data

Footnote:  2024 figures are preliminary estimates and subject to revision

Systemair fiscal years plotted by start year, e.g. 2024 = FY24/25

Estimated future construction output, Europe

Source: ABG Sundal Collier, Euroconstruct (November '25), Company
data

Footnote:  Systemair fiscal years plotted by start year, e.g. 2024 =
FY24/25

Estimated future construction output, Nordics

Source: ABG Sundal Collier, Euroconstruct (November '25), Company
data

Footnote:  Systemair fiscal years plotted by start year, e.g. 2024 =
FY24/25
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 European building permits...

Source: ABG Sundal Collier, Company Data

...by segments and compared to Systemair's
growth

Source: ABG Sundal Collier, Eurostat, Company Data

Footnote:  Building permit data adjusted to Systemair’s fiscal year

Macroeconomic trends
Inflation and interest rates
Inflation across Europe, the US, and key Nordic markets has fallen close to the 2% target,
and central banks have started cutting policy rates. The US still has a relatively high policy
rate, but the Fed expects at least two more cuts in 2025. As lower borrowing costs take
time to affect construction activity, these moves are early signs of a coming rise in building
demand. For Systemair, this suggests that today’s monetary easing could support stronger
construction markets and ventilation demand over the next few years.

Inflation close to 2% target...

Source: ABG Sundal Collier, Eurostat, FRED

...and key policy rates are being cut

Source: ABG Sundal Collier, Eurstat, Central bank of Sweden, FRED

Household income increasing, Systemair's growth follows
Systemair’s growth has also tended to lag behind the rise in European household income.
Higher household income eventually leads to more construction and renovation, but with a
natural delay, as projects take time to plan and start. Like the broader economy, household
income fell sharply after 2022 due to higher interest rates and a weaker economic climate,
but it is now back on a growth path, and Systemair's organic growth trajectory is now
trending similarly.
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 Systemairs growth lags household income

Source: ABG Sundal Collier, Eurostat, Company Data

Footnote:  Systemair fiscal years (May–Apr) shown by start year, e.g. 2024 = FY24/25

Systemair's largest markets and their future outlook
Systemair is a global company, and a big advantage is that it is not overly exposed to
any individual country or market. With that said, we can still take a closer look at how the
largest markets in terms of share of sales for Systemair are expected to fare in the future.
Systemair's absolute largest market, in terms of share of sales, is Germany, with around
11% of sales in FY'24/25. After that, the US, Norway, UK and France all make up around 6%
in FY 24/25 sales. Since Systemair is sales have historically tracked the general economic
growth of its markets, its worth zooming in and looking into how their largest markets
are expected to develop economically in the future, as this will have a strong impact on
Systemair's sales.

Among Systemair’s top 10 markets, India stands out with the highest forecast for cumulative
GDP growth. Systemair sees India as a market with significant growth potential, and its
latest acquisition was a leading Indian manufacturer of engineered industrial fans. The
company has mentioned that strong growth in India has led to capacity constraints, and the
acquisition helps meet the rising demand. At the other end of the scale is Systemair's largest
market, Germany, where growth is expected to remain weak due to a sluggish industrial
sector, high energy costs, and soft consumer demand. However, there are measures to
support the economy and the construction sector. One key initiative is Germany’s EUR
500bn Special Fund for Infrastructure and Climate Neutrality, aimed at financing large-scale
building and renovation projects for over more than a decade. Economists expect its impact
on construction activity to appear gradually, with the first noticeable effects likely from 2026.

Systemair's largest markets...

Source: ABG Sundal Collier, Company Data

...and their estimated future GDP growth

Source: ABG Sundal Collier, IMF

Raw material costs account for ~40% of Systemair's sales
Systemair's production relies on a mix of inputs, including sheet metal, electric motors,
electronic components, heat exchangers and plastic parts. Among these, metal is the largest
part in terms of weight. Within metal, steel accounts for the largest share and in FY'24/25,
~84% of the weight of all purchased metal was steel. In second place was aluminium, which
made up ~12% of the weight. However, it is important to note that metal is only a part of
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 Systemair's raw material costs, as many of the other components, such as motors, fans,
control systems, etc. carry a higher unit cost relative to weight.

With that said, despite exposure to steel, Systemair has shown resilience in periods of steel
price volatility, which can be seen in the left chart. The company has kept its gross margin
steady at roughly 33-36%, showing that steel is not a dominant cost driver in terms of value.
Moreover, Systemair maintains disciplined, frequent price adjustments.

Steel prices EUR/t amd Systemair's gross margin

Source: ABG Sundal Collier, Company Data, Fastmarkets

Footnote:  N. Europe HRC steel prices, EUR/t

Steel price growth and Systemair's organic sales
growth

Source: ABG Sundal Collier, Company Data, Fastmarkets

Footnote:  N. Europe HRC steel prices, EUR/t

Renovation rates need to increase to meet targets
The need to upgrade existing buildings for energy efficiency, climate compliance, and
better indoor air quality is becoming increasingly urgent. Over 40% of EU buildings were
constructed before 1960, and approximately 75% are considered energy inefficient by
today’s standards (European Commission, EU Buildings Database). The Swedish National
Renovation Plan highlights this challenge clearly: in Sweden alone, the majority of buildings
constructed before 1980 still require major energy upgrades. As of the latest data, 87–88%
of buildings constructed before 1980 have not had any major renovations. This suggests a
huge future demand within renovation projects, and Systemair likely has a good chance to
tap into much of this value by offering the necessary ventilation for these renovations.

Renovation needs by building age in Sweden

Source: ABG Sundal Collier, European Commission

Acceleration in renovation rate and deep retrofits
According to a 2020 publication by the European Commission, the annual rate of renovation
of the total building stock across the European Union is estimated at ~1%, with only
0.2–0.3% of this qualifying as 'deep energy renovations'. The European Commission’s
Renovation Wave Strategy aims to double this rate to at least 2% per year by 2030 (see
below for more information on the EPBD Directive), with a particular focus on deep retrofits
that lead to significant energy savings. This acceleration is expected to stimulate significant
investment, estimated by the European Commission in 2020 at over EUR 275bn per year, in
upgrading building envelopes, heating and ventilation systems in member states. We believe
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 this creates a significant opportunity for Systemair, given that efficient ventilation is a core
component of almost all deep renovation projects.

A regulatory growth catalyst
Europe is Systemair’s largest market, and ventilation demand in the region is increasingly
shaped by climate policy. As the EU accelerates its transition towards a low-carbon
building stock, regulatory pressure is rising across all areas of the HVAC industry, including
ventilation. The sector plays a crucial role in achieving energy efficiency targets, given that
buildings account for ~40% of total EU energy use and 36% of greenhouse gas emissions.

Upgrading ventilation systems is one of the most impactful measures available. According
to Systemair, its installed products help reduce energy usage by an estimated 1.9 TWh
annually, cutting carbon dioxide emissions by 500,000 tons, equivalent to the yearly
emissions of 280,000 cars. These figures highlight the strategic role ventilation plays in both
emissions reduction and energy savings.

To meet the EU’s 2030 and 2050 climate goals, buildings must become more energy
efficient, and modern ventilation systems are central to this transformation. Mechanical
ventilation with high heat recovery efficiency is now required in many new and renovated
buildings, replacing older systems that consume more energy and fail to meet indoor air
quality standards. This shift is reinforced by a growing body of regulation that sets minimum
performance standards, phases out high-emission technologies, and guides renovation
strategies across member states.

In this context, EU-level directives and frameworks have become powerful tools shaping
the long-term growth trajectory of the ventilation market. They not only raise the technical
baseline for equipment but also create a predictable policy environment that supports
investment in energy-efficient solutions.

EU Taxonomy
The EU Taxonomy Regulation defines which economic activities are considered
environmentally sustainable. Systemair’s taxonomy reporting focusses primarily on
climate change mitigation (Environmental Objective 1) and covers economic activity 3.5,
"Manufacture of energy-efficient equipment for buildings." This includes air handling units,
ducts, and residential ventilation units that meet defined technical screening criteria.

In 2024/25, 42% of Systemair’s turnover was taxonomy-eligible and 27% taxonomy-aligned.
The share of capital expenditure that was taxonomy-aligned rose from 30% to 34%, and
operational expenditure from 29% to 30%. The company also saw increased sales of
products that meet the EU’s A+ and A energy classifications or equivalent certifications such
as Eurovent and Energy Star in non-European markets.

Systemair also interprets ventilation energy recovery and airtightness classifications,
especially for filters and duct systems, as central criteria for alignment. This supports its
long-term positioning within EU sustainability policy and enables better visibility among
environmentally focused investors.

Energy Performance of Buildings Directive (EPBD)
The Energy Performance of Buildings Directive (EPBD) is the European Union’s main
legislative instrument for improving energy efficiency in buildings, which account for ~40%
of total EU energy consumption and 36% of CO2 emissions. Originally introduced in 2010,
the directive was most recently revised in 2024 (Directive (EU) 2024/1275) to support the EU
Green Deal and the “Fit for 55” climate package.

The 2024 recast significantly strengthens Minimum Energy Performance Standards (MEPS)
for both new and existing buildings, with binding national targets and a new focus on worst-
performing segments of the building stock. From 2028, all newly constructed public buildings
in the EU must be zero-emission, and this requirement will apply to all new buildings starting
in 2030. In addition, new buildings must be equipped for solar energy generation, where
technically and economically feasible (European Parliament, 2024).
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 A central pillar of the directive is the requirement for member states to establish national
renovation plans that align with the broader Renovation Wave strategy, which aims to:

• Double the annual renovation rate (from ~1% to 2%) by 2030

• Renovate at least 35 million buildings by 2030

• Reduce average primary energy use in residential buildings by 16% by 2030, and by
20–22% by 2035

• Renovate 16% of the worst-performing non-residential buildings by 2030, and 26% by
2033 (REHVA)

The directive also highlights the investment challenge of achieving these goals: an estimated
EUR 297bn per year in renovation-related spending is required between 2024 and 2030,
leaving an annual funding gap of approximately EUR 149bn (Bruegel).

For the ventilation industry, the EPBD is a critical regulatory driver. As buildings become
more airtight and thermally efficient, mechanical ventilation with heat recovery becomes
essential to maintain indoor air quality while meeting energy performance thresholds. In both
new construction and deep renovation projects, the directive promotes the replacement of
outdated ventilation systems with energy-efficient technologies.

EPBD development over time

Source: ABG Sundal Collier, European Commission

Ecodesign and Energy Labelling Regulations
The EU Ecodesign, Energy Labelling and Tyre Labelling Regulation framework sets
mandatory minimum efficiency thresholds for energy-related products, including ventilation
units. Under the Ecodesign regulation, products must comply with specific energy
consumption and fan efficiency requirements. Balanced systems must also meet defined
heat recovery thresholds. The Energy Labelling regulation provides a standardised scale
(A+ to G) for residential ventilation units. Systemair offers a growing number of products
classified in the top tiers (A+ and A), enabling better consumer comparison and improving
market competitiveness. These regulations raise the overall quality of products in the
EU market and create strong incentives for manufacturers to innovate. They also create
operational challenges, requiring ongoing investment in product development, testing, and
compliance.

F-gas Regulation (EU 2024/573)
The EU F-gas Regulation aims to phase out hydrofluorocarbons (HFCs), which are potent
greenhouse gases used in HVAC systems. The 2024 revision accelerates the timeline for
reducing high-GWP refrigerants and introduces stricter rules on usage, servicing, and leakage
prevention.

For Systemair, this primarily impacts ventilation systems with integrated cooling or heat
recovery units. The company is increasingly adopting natural refrigerants (e.g., propane) and
other low-GWP alternatives to ensure compliance and future-proof its product offering.
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 Comparable legislation exists outside Europe. In the United States, for example, the AIM Act
is driving a similar phasing out of HFCs, contributing to global alignment in refrigerant policy
and shaping international market conditions.

Summary of EU Directives affecting the ventilation market

Source: ABG Sundal Collier, European Comission

Further tailwind from public support
In addition to binding EU directives, public funding mechanisms are playing an increasingly
important role in accelerating the adoption of energy-efficient ventilation solutions.
Government subsidies, tax credits, and green financing schemes across Europe help reduce
the financial barriers to upgrading building systems, particularly in renovation projects where
upfront costs can otherwise be prohibitive.

In Norway, the state-owned energy agency Enova offers grants covering up to 25% of
renovation costs (capped at NOK 150,000), along with access to low-interest loans and
expert advice. This has helped drive one of Europe’s highest deep renovation rates,
reaching around 3.4% of the building stock annually.

Germany has also made substantial public investments to improve ventilation in public
buildings. According to Fortune Business Insights, in October 2020, ~USD 614m was
allocated to install ventilation systems in schools, universities, and public offices as part of a
broader COVID-19 response, an initiative that also advanced long-term goals for healthier
indoor environments and lower energy consumption.

These national programs often complement EU-level legislation, reinforcing the market
momentum behind high-efficiency ventilation. By reducing payback times and encouraging
early adoption, they help translate regulatory pressure into real-world investment and
support the broader climate transition goals set out in the EU’s Green Deal and Renovation
Wave strategy.
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 Main competitors
Systemair operates in the complex and fragmented ventilation market, offering
products and services that span a large part of the value chain, from air handling
units and fans to residential ventilation and system components. This broad presence
exposes the company to a wide range of competitors across multiple segments.
Systemair competes both with large global HVAC manufacturers that provide
comprehensive product portfolios and with smaller, more specialised European
companies focused on niche technologies or regional markets. As a result, the
competitive landscape is diverse, characterised by varying levels of technological
capability, product focus, and geographical reach.

The competitive landscape
Systemair operates in the ventilation segment of the HVAC industry, with a focus on fans
and air handling units. The market is moderately fragmented, with competition from both
large global HVAC groups (Daikin, Carrier, Johnson Controls) and regional specialists
(Zehnder Group, FläktGroup, Swegon). Most competition takes place at the project and
contractor level, where building or renovation contractors select ventilation products
from different suppliers. Barriers to entry are moderate to high, driven by certification
requirements, capital needs, and established sales networks.

Systemair’s main strengths are its wide product range and broad global presence. Few
competitors can match the breadth of its ventilation portfolio across so many countries. This
also gives Systemair flexibility to focus on faster-growing markets, such as Saudi Arabia and
India, where it has expanded in recent years.

Larger global players
Systemair competes with large global HVAC companies such as Daikin, Carrier, Johnson
Controls, and Trane. For these players, ventilation represents only a small share of their
total business, but due to their size, their ventilation offerings are still extensive. They benefit
from strong brands, global reach, and economies of scale. Systemair, on the other hand,
stands out through its clear focus on ventilation and its decentralised production close to
customers, which allows for flexibility and fast deliveries despite it being smaller.

European ventilation specialists
In addition to global HVAC groups, Systemair also faces competition from European
ventilation specialists such as Swegon, FläktGroup, and Zehnder Group. These companies
focus mainly on air handling and indoor climate solutions and compete more directly with
Systemair across key markets in Europe. Compared with these peers, Systemair has a
broader international presence and a wider product range, while many of the regional
players are stronger in specific market segments or geographies.
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 Competitor overview

Source: ABG Sundal Collier, Company Data, FactSet

Swegon
Swegon is a Swedish company specialised in solutions for ventilation, cooling, heating and
climate optimisation. The company has over 3,800 employees and had an annual turnover
of SEK 9.3bn in 2024. Since 1995, the company has been wholly owned by Latour, an
investment company listed on the Stockholm Stock Exchange. Swegon is a competitor
of Systemair and has overlapping product categories, particularly within Swegon's Air
distribution segment. Like Systemair, Swegon is a manufacturer of air handling units, which
are a key product area for the company alongside chillers. This makes Swegon a company
that competes in the HVAC systems of entire buildings with its intelligent, integrated systems
tailored for modern buildings.

Swegon's annual sales and margin (SEKm)

Source: ABG Sundal Collier, Company Data

Swegon vs. Systemair's organic growth (y-o-y)

Source: ABG Sundal Collier, Company Data

Footnote:  Systemair's calendarised annual growth

Lindab
Lindab is a Swedish company specialising in air distribution, air diffusion, and other
components within ventilation systems. It also offers sheet metal products under its Profile
systems segment, but the core segment, Ventilation systems, accounts for 80% of sales.
Lindab recorded sales of SEK 13,323m and had ~5,100 employees in 2024, spread across
over 200 locations in 20 countries. While Systemair and Lindab operate in adjacent areas of
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 the ventilation value chain, it is likely that they are not direct competitors. Systemair focuses
more on complete ventilation and air-handling solutions, whereas Lindab is stronger in air
distribution and sheet-metal components. However, there is some product overlap in areas
such as air distribution and residential ventilation, which makes Lindab a relevant peer for
benchmarking.

Sales

Source: ABG Sundal Collier, Company Data

Organic sales growth, Lindab and Systemair (y-o-
y)

Source: ABG Sundal Collier, Company Data

FläktGroup (FläktGroup Sweden)
FläktGroup a European full-system provider of ventilation systems. The company was
formed through the merger of Fläkt Woods and DencoHappel, both of which have a
long-standing history in air handling and air movement. Like Systemair and Swegon,
FläktGroup's main strength lies in its range of air handling units (AHUs) and fans. The
company generated over EUR 700m in revenues in 2024 and employs ~3,400 people
globally. FläktGroup has been owned by the private equity firm Triton Partners since 2016,
but it is currently in the process of being sold to Samsung. The share purchase agreement
was signed in May 2025 and the deal closed in November 2025.

Zehnder Group
Zehnder Group is another European ventilation specialist based in Switzerland. The
company has been listed on the Swiss stock exchange since 1986 and generated revenues
of EUR ~700m in 2024. With its ~25,000 employees, Zehnder Group caters to customers
across 70 countries, with in-house production in Europe, China, and North America. The
company specialises in indoor climate solutions through its two core segments: Ventilation
and Radiators. Within the Ventilation segment, Zehnder Group offers a number of products
that overlap with Systemair's catalogue, such as various ventilation systems (AHUs), grilles,
ducts, and fans. However, 40% of Zehnder Group's revenues stem from the radiation
business, meaning that Zehnder is a relatively smaller competitor in terms of absolute size,
although still a significant peer.

FläktGroup Sweden's annual sales and margin
(SEKm)

Source: ABG Sundal Collier, Company Data, FactSet

Zehnder Group's annual sales and margin (EURm)

Source: ABG Sundal Collier, Company Data
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 Volution Group (Vent-Axia)
Volution Group is a UK-based supplier of ventilation equipment, offering products and
services within residential (70%) and commercial (30%) air movement. The company has
over 2,300 employees across the UK, continental Europe and Australasia and had annual
revenues of GBP 419m in FY'24/25. With its 29 brands and ~30,000 SKUs, Volution Group
offers a broad range of products, including some that overlap with Systemair's segments.
Examples of such products are fans, air handling units, and heat recovery units.

One of the most significant competing brands in the Volution Group is Vent-Axia, specialising
in various air handling units, fans, and other air distribution products. Vent-Axia is one of the
most relevant competitors to Systemair due to their highly overlapping product portfolios and
regional focus.

Carrier
Carrier is an American company with a global presence within climate and energy solutions.
With operations in ~160 countries and ~48,000 employees as of 2024, Carrier is one of the
largest players in the industry. The company operates through two main segments, HVAC
(85%) and Refrigeration (15%), and it had revenues of USD 22.5bn in 2024. Within the
HVAC segment, Carrier offers products such as air handling units, AC, heating systems,
and other ventilation products, which to a degree overlap with the products and services of
Systemair.

Volution Group's annual sales and margin (GBPm)

Source: ABG Sundal Collier, FactSet

Carrier's annual sales and margin (USDm)

Source: ABG Sundal Collier, FactSet

Johnson Controls
Johnson Controls is an Ireland-based provider of a broad range of products and services
within electronics, HVAC, building automation, fire safety, security, and more. The company
has one of the broadest portfolios within ventilation globally and annual sales of USD 23bn
(FY'24/25), making it a significant competitor within essentially every business segment that
Systemair operates within. However, as Johnson Controls also offers a wide variety of other
products outside the scope of ventilation, the focus on this segment is less concentrated
compared to Systemair. Worth noting is that Johnson Controls sold its Residential & Light
Commercial HVAC business to the Bosch Group in August 2025, further solidifying the
company as a pure-play provider of innovative building solutions for commercial buildings.

Lennox
Lennox is an American company and a global provider of climate control solutions for AC,
heating, and refrigeration. The company has ~14,000 employees and operates through two
segments, Home Comfort Solutions (67%) and Building Climate Solutions (33%), with sales
of ~USD 5.3bn in 2024. Examples of products within the Home Comfort Solutions segment
that overlap with Systemair's offerings are ACs, heating and cooling systems, and indoor
air quality management, while examples of overlapping products within Buidling Climate
solutions are heating and AC equipment, various roof curbs, chillers, and condensing units.
While Systemair has a strong focus on ventilation and indoor air-movement, Lennox has a
stronger focus on offering complete heating and cooling systems.
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 Johnson Controls' annual sales and margin
(USDm)

Source: ABG Sundal Collier, FactSet

Lennox's annual sales and margin (USDm)

Source: ABG Sundal Collier, FactSet

Trane Technologies
Trane Technologies is an Ireland-based company with a broad product portfolio and global
reach. The company is active within HVAC and refrigeration and offers products such as
ACs, chillers, energy storage, furnaces, air handling units, condensers, and heat pumps.
The company generates most of its revenues in the US, which accounts for ~80% of total
sales, but it is active in the EMEA and Asia Pacific regions as well. In the brand portfolio,
Trane is the only one identifiable as a competitor of Systemair. Trane offers indoor climate
solutions for commercial and residential purposes, with products such as various air
cleaners/purifiers, heating pumps, ACs, and air handling units. As another competitor with
a broad product range, Trane provides equipment across the ventilation and heating value
chain and thus has a different strategy than Systemair's more specialised focus.

Daikin
Daikin is a Japanese conglomerate and one of the world's largest manufacturers of ACs.
The company operates globally and has sales in over 170 countries while generating ~JPY
4,800bn in annual revenue (FY'24/25). The product portfolio is broad, but the core offering
lies within air conditioning, having pioneered the AC industry by releasing the first ever AC
capable of controlling humidity without a water tank back in 1999. With AC only representing
~10% of Systemair's total sales, Daikin's core segment falls outside that of Systemair's and
its closest peers. However, seeing as Daikin also offers products that overlap more with
Systemair (air handling units, fan coils, air distrubution equipment, etc.), it becomes a more
significant competitor due to its much larger size.

Trane Technologies' annual sales and margin
(USDm)

Source: ABG Sundal Collier, FactSet

Daikin's annual sales and margin (JPYbn)

Source: ABG Sundal Collier, FactSet

Fragmented market
The global ventilation market is fragmented, with large, diversified players serving
international customer bases and smaller, specialised companies focusing on niche
segments. This fragmentation stems from the complex nature of the value chain, which
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 allows for specialisation at different stages, from product development and manufacturing to
installation and maintenance.
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 Financials
Systemair has had a sales CAGR of +9% in FY'10/11-FY'24/25 (+5.5% organic). We
expect it will deliver 7-6% organic growth annually in 'FY25/26-FY'27/28, and keep
adding ~6% over time through M&A. We expect the company to reach >10% EBIT
margin in FY'26/27e, supported by a gradual recovery in the European construction
market, expansion in high-growth markets, continued operational optimisation and
the move of Menerga’s production to Slovenia.

Financial history
Sales
In FY'10/11-FY'24/25, Systemair grew its sales at a CAGR of 9.5%, from SEK 3,997m to
SEK 12,302m. Organic growth contributed 5.5%, FX 0%, and M&A 4.2%.

Historical sales growth

Source: ABG Sundal Collier, Company Data

Sales CAGR

Source: ABG Sundal Collier, Company Data

Costs and margins
Systemair’s gross margin has ranged between 33% and 36% (FY'11/12-FY'24/25), dipping
to around 33% in FY'17/18-FY'18/19 and improving consistently toward ~36-37% more
recently due to favourable product and market mixes.

At the same time the adj. EBIT margin has varied between 6% and 9% and has trended
towards the higher end of the interval in recent years (~9%), a level that has remained
relatively stable since ~FY'22/23. In early 2023, Systemair divested its Commercial AC
business to Panasonic, which the company stated had a profit margin below the group
average.

SG&A as a percentage of sales has been relatively stable during the same period and has
over the last five years been in the range of 25-27% (vs. 29% in FY'11/12).

Costs

Source: ABG Sundal Collier, Company Data

Historical sales and margins

Source: ABG Sundal Collier, Company Data

Financial position
Turning to Systemair's financial position, we note that net working capital (NWC) has
remained relatively stable over time, ranging between 21% and 24% of sales, excluding
outlier years FY'21/22 and FY'22/23, which were likely elevated due to supply chain

11 December 2025 ABG Sundal Collier 31

 



Systemair
 

 disruptions, inventory inflation and post-pandemic demand. Moreover, Systemair has
consistently maintained a small cash position of around 2-4% of sales.

On leverage, the company's lease-adjusted ND/EBITDA has declined steadily from 2.6x in
FY'12/13 to just 0.3x in FY'24/25. This provides the company with significant balance sheet
capacity to pursue acquisitions, which we view as a clear positive.

As the company owns most of its production facilities, it has property assets amounting to
roughly SEK 1.3bn (~14 % of total assets). The remaining asset base is primarily made up
of goodwill (11%), inventory (22%), and accounts receivable (24%).

Net debt and leverage

Source: ABG Sundal Collier, Company Data

NWC and cash vs. sales

Source: ABG Sundal Collier, Company Data

Return on capital
To assess the efficiency and profitability of the underlying business, we look at adj. ROCE
ex. goodwill. Over the past decade, this has ranged between 16% and 26%, with the latest
figure 19%. These are solid levels, in our view, illustrating that the business consistently
generates healthy returns on the capital employed. Moreover, we note that the gap between
adj. ROCE ex. goodwill and adj. ROCE is rather small (4pp on average in FY'12/13-
FY'24/25). The small gap most likely indicates that acquisitions have generated a solid
return on capital.

Moreover, adj. ROE has historically ranged between 12% and 18%, when the outlier year of
FY'12/13 is excluded.

ROCE

Source: ABG Sundal Collier, Company Data

ROE

Source: ABG Sundal Collier, Company Data

Cash flow and conversion
Looking at cash flow generation since 2012, Systemair has converted around 68% of net
income into adjusted free cash flow. The main reason behind this is a build-up of NWC. We
note periods of volatility, which are typically driven by swings in working capital linked to
fluctuations in organic growth. As seen in the charts, years of high sales expansion often
coincide with temporary drawdowns in free cash flow conversion, reflecting the timing of
inventory and receivables build-up.
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 FCF conversion vs. sales growth ex. M&A

Source: ABG Sundal Collier, Company Data

Net income/FCF bridge FY'11/12-FY'24/25

Source: ABG Sundal Collier, Company Data

FCF conversion

Source: ABG Sundal Collier, Company Data

Cumulative cash flow conversion

Source: ABG Sundal Collier, Company Data

Depreciation vs. capital expenditures

Source: ABG Sundal Collier, Company Data

Reporting segments
Systemair’s operations are divided into geographical segments, reflecting the distribution
of sales and growth across its key markets. The main regions are the Nordic region (17%),
Western Europe (44%), Eastern Europe and CIS (17%), North America (12%), and the
Middle East, Asia, Australia and Africa (15%). Western Europe has the largest share of
sales. We expect the Middle East, Asia, Australia and Africa region to increase its share
to around 15-17% by FY'25/26e-'27/28e, supported by recent acquisitions such as PHEM
Engineering and NADI Airtechnics, as well as ongoing capacity expansion in Saudi Arabia,
which will triple local production capacity and strengthen regional supply capabilities.
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 Sales by segment

Source: ABG Sundal Collier, Company Data

Sales growth by segment

Source: ABG Sundal Collier, Company Data

M&A contribution and funding
Since FY'14/15, about 20% of total sales growth has come from acquisitions, 79% from
organic sales, and around 1% from currency effects. While acquisitions play a role, most
growth is driven by organic sales. All acquisitions have been funded by operating cash flow
Moreover, the company has even continued to repay debt and return capital to shareholders.

M&A explains ~20% of the sales growth over the
past 10 years

Source: ABG Sundal Collier, Company Data

Accumulated cash flow over the past 10 years

Source: ABG Sundal Collier, Company Data

Systemair's goodwill and identifiable assets
Systemair’s goodwill/EV for its acquisitions has fluctuated heavily from year to year. A
reason for this could be that it has historically bought both distributors and manufacturers;
as distributors tend to have fewer assets on the balance sheet, more of the purchase price
ends up as goodwill. Overall, the goodwill/EV ratio has moved more than for typical serial
acquirers, which usually pay a steadier 40–60% above the value of identifiable assets.

Systemair's goodwill/EV vs. serial acquirers

Source: ABG Sundal Collier, Company Data

Footnote:  Serial acquirers: ADDT, INDT, LAGR, LIFCO, Systemair fiscal
years plotted by start year, e.g. 2024 = FY24/25

Identifiable assets and goodwill in % of paid EV

Source: ABG Sundal Collier, Company Data
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Financial targets
In 2019, Systemair set new long-term financial targets for its growth and profitability. These
consist of average annual sales growth over a business cycle of no less than 10% (M&A and
organic). Moreover, Systemair targets an EBIT margin of no less than 10% over a business
cycle, reflecting its focus on operational efficiency and profitability. The company also targets
an equity/asset ratio above 30% and a dividend payout ratio of around 40%, balancing
reinvestment for growth with shareholder returns.

Reviewing the company’s performance against these targets, sales have grown at a CAGR
9% over FY'10/11–FY'24/25, and by 8% over the ten-year period FY'15/16–FY'24/25.
Regarding the EBIT margin target, Systemair has not reached the 10% threshold since the
targets were set. The adj. EBIT margin has averaged 8% over FY'19/20–FY'24/25 and has
been steady at around 9% since FY'21/22.

Financial targets set in September 2019

Source: ABG Sundal Collier, Company Data

Financial estimates
Despite a tough market, Systemair has grown organically during the downturns in the cycle
and has grown organically consistently between FY'10/11 and FY'24/25 (+5.5% CAGR). We
expect this positive trend to continue, supported by improving market conditions, and we
forecast organic growth of 6.6%, 6%, 6.1% for FY'25/26e, FY'26/27e, FY'27/28e.

Although we expect the European construction market will remain subdued for the rest
of 2025/early 2026, forward-looking forecasts suggest a gradual recovery in 2026. We
believe this will benefit Systemair. Euroconstruct forecasts suggest that construction output
will return to growth in 2026 (+2.4%), driven by easing inflation and falling interest rates.
Furthermore, stimulus measures such as Germany's EUR 500bn infrastructure, climate,
and investment plan should provide support for a rebound in the region, although the timing
remains uncertain (Germany accounts for around 11% of Systemair's sales). Current market
data suggests that 2025 was a trough year for the region, with a modest recovery expected
in 2026, primarily led by civil engineering and renovation buildings.

Outside Europe, high-growth regions such as India and the Middle East are expanding
rapidly, offsetting near-term weakness in the European markets. India alone is projected to
deliver 13% cumulative GDP growth (2025-26, IMF), while Systemair’s recent acquisition
there supports rising demand for engineered industrial fans. These developments, combined
with structural cost savings from automation investments and a more favourable geographic
mix, provide a strong foundation for margin recovery and renewed sales momentum over the
next business cycle.

When looking at profitability, we expect Systemair to reach its EBIT margin target of 10%
in FY'26/27e, supported by the recovery in the European construction market, continued
operational optimisation and the relocation of Menerga’s production to Slovenia (~SEK 70m
in annual savings). Moreover, although M&A is not included in our official estimates, we
expect Systemair to continue to make margin-accretive acquisitions, with NADI Airtechnics
in India as an example (EBIT margin exceeds the groups), which is enhancing Systemair’s
product mix and margin profile in faster-growing regions. Furthermore, the shift in sales
to markets such as the Middle East, Asia, Australia and Africa (15% of group sales and

11 December 2025 ABG Sundal Collier 35

 



Systemair
 

 expanding) and the normalisation of raw material and freight costs should provide an
additional tailwind for profitability.

Turning to cash flow, we estimate FY'26/27e-FY'27/28e FCF/net income lease adj. of
66-91% (vs. the 10y average of 50%), driven by improving profitability. We expect NWC to
stay relatively stable at ~23-22% of R12m sales.

See our detailed financial estimates at the end of this report.

11 December 2025 ABG Sundal Collier 36

 



Systemair
 

 Valuation
We initiate coverage of Systemair with a BUY and TP of SEK 100, 16% above the
current trading price, supported by our DCF and peer valuation analysis.

Peer multiples valuation
We have divided Systemair's publicly listed peers into three groups: Nordic HVAC, Global
HVAC and Nordic industrials.

The Nordic HVAC group, comprising Lindab, NIBE, Munters, Nederman, Beijer Ref, and
Absolent, shares Systemair’s Nordic footprint and focus on climate control, ventilation,
and air treatment. While their product mixes differ, these companies operate in adjacent
HVAC segments and are influenced by similar drivers, such as construction trends, energy
efficiency initiatives, and regional regulations.

The Global HVAC group comprises larger international peers, such as Carrier, Daikin, Trane
Technologies, and Johnson Controls. These firms provide a broader industry benchmark,
reflecting global scale, technological leadership, and margin structures in mature markets.
While their geographic exposure and product breadth exceed Systemair’s, their inclusion
offers perspective on valuation differentials between regional specialists and global leaders
in the HVAC space.

Finally, the Nordic industrial group, consisting of Bufab, Inwido, AQ Group, Alimak, Engcon,
Hexpol, Nolato, Fagerhult Group, Troax Group, Kalmar and OEM International, represents
diversified industrial companies with exposure to a mix of building-related, infrastructure and
general industrial end-markets, as well as engineering solutions and recurring aftermarket
revenue streams. Despite operating outside the HVAC category, these companies are
relevant for Systemair due to shared Nordic operational bases, broadly similar capital
intensity and comparable, M&A-driven growth strategies.

Systemair is currently trading at a discount to all of its peer groups compared to its 10y
median EV/EBIT:

• Nordic HVAC: 5% discount historically, currently 13% discount

• Global HVAC: 8% discount historically, currently 13% discount

• Nordic Industrials: 0% discount historically, currently 8% discount
We argue that Systemair should not trade below its historical relative levels as fundamentals
have improved compared to the past 10 years, with a higher EBIT margin trajectory (~9%
vs. ~7-8% historically), a better geographic mix and structural improvements (Menerga
relocation, manufacturing optimisation and procurement efficiency). Moreover, the balance
sheet is stronger than historical levels (net debt/EBITDA lease-adj. of 0.3x) and allows for
more value-accretive M&A going forward. Also, we believe the sector fundamentals, such
as energy-efficiency regulation and building upgrades, are structurally stronger today than
during much of the past decade.

Historical consensus peer median EV/EBIT(A),
relative

Source: ABG Sundal Collier, FactSet Estimates

Historical consensus peer median P/E, relative

Source: ABG Sundal Collier, FactSet Estimates
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 Historical consensus peer median EV/EBIT(A)
(current year +1)

Source: ABG Sundal Collier, FactSet Estimates

Historical consensus peer median P/E (current

year +1)

Source: ABG Sundal Collier, FactSet Estimates

Key peer, Swedish ventilation company Lindab
We have identified the Swedish ventilation company Lindab as a key peer of Systemair
given its strong presence in the Nordic HVAC market and its focus on ventilation, air
distribution, and indoor climate solutions. While Lindab’s core product areas differ somewhat
from Systemair’s, the two companies serve similar customer segments and are exposed to
comparable market dynamics, including construction activity, energy efficiency initiatives,
and regional regulatory trends. Both have a strong European footprint and operate within
adjacent areas of the HVAC value chain, making Lindab a particularly relevant peer for
operational and valuation benchmarking.

Zooming in on Lindab, we note that Systemair has historically traded at an EV/EBIT
premium of about ~15% versus Lindab, but it is currently trading at a 2% discount. While
Lindab has strengthened its operational profile since Ola Ringdahl’s arrival, in 2018, we
believe the magnitude of the valuation gap is difficult to justify. Historically, Systemair’s
organic growth profile has been structurally stronger and more resilient through down-cycles.
Moreover, as both companies are highly acquisitive, it is relevant to examine the return
on capital. When looking at adj. ROCE, we find that Systemair has delivered higher and
more consistent capital efficiency over the past decade, suggesting that the company has
executed more value-accretive acquisitions. Taken together, we believe this implies that a
substantial share of Lindab’s recent improvement is already reflected in its valuation, while
Systemair offers more unpriced growth and capital-efficiency potential.

Historical consensus EV/EBIT vs. Lindab

Source: ABG Sundal Collier Estimates, FactSet Estimates

ROCE adj. Lindab/Sytemair

Source: ABG Sundal Collier, Company Data

Historical consensus multiple valuation
Looking at how Systemair has traded historically, we see that it is trading roughly in line with
its historical EV/EBIT. We argue that Systemair should trade higher than historical multiples
due to a higher EBIT margin(~9% vs. ~7-8% historically), a better geographic mix and
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 ongoing structural improvements ongoing (Menerga relocation, manufacturing optimisation
and procurement efficiency). Moreover, the balance sheet is stronger than in the past (lease-
adj. ND/EBITDA of 0.3x), which allows for more M&A.

Historical consensus multiples

Source: ABG Sundal Collier Estimates, FactSet Estimates

Historical multiples EV/EBIT

Source: ABG Sundal Collier Estimates, FactSet Estimates

Historical consensus P/E

Source: ABG Sundal Collier Estimates, FactSet Estimates

DCF valuation
We have performed two DCF valuations of the company: one based on our official
estimates, which exclude M&A; and one based on continued M&A, in line with Systemair's
historical capital allocation. Our main scenario assumes a discount rate of 10% a perpetual
growth rate of 3.6% and a cash balance of 4% of sales, in line with Systemair's average
cash balance since 2019. Our explicit estimates assume organic growth roughly in line
with Systemair's history ( around 6%) over the coming decade. Moreover, we assume a
margin expansion that concludes at a net margin of ~8%. The organic scenario implies a fair
share price of SEK 72 but given Systemair's M&A history, we argue that future M&A must be
included when evaluating the company. Our M&A scenario assumes continued acquisitions
in line with Systemair's history, assuming a ND/EBITDA of 1x is maintained with a cost of
debt of 5%, and that acquisitions are made at multiples of ~7x EV/EBITA. This yields a fair
share price of SEK 106, i.e. +23% the current share price.
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 DCF (organic)

Source: ABG Sundal Collier Estimates

DCF (M&A)

Source: ABG Sundal Collier Estimates

DCF sensitivity (organic)

Source: ABG Sundal Collier Estimates

DCF sensitivity (M&A)

Source: ABG Sundal Collier Estimates
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Valuation summary
Supported by our valuation analyses above, relying in particular on the DCF and peer
valuation methods, we rate Systemair a BUY with a TP of SEK 100, i.e. 16% above the
current price.

Valuation summary

Source: ABG Sundal Collier Estimates
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 Key risks
The main risks affecting the company are downturns in the underlying construction
market, acquisition risks, competition and changing regional policies and legislation.

Underlying market risks
As the construction market drives much of its demand, lower activity in this sector poses
a significant risk for Systemair's operations. The construction market in Western Europe,
Systemair's largest market, has been sluggish in the past few years, but we expect it will
return to growth in 2026-2027. If this were to change for the worse, however, due to the
same macroeconomic trends that led to the recent downturn in the market (inflation, high
interest rates, etc.) or new events, Systemair could face challenges regarding both demand
and sourcing prices for raw materials. Raw material costs (~40% of sales), including steel
(accounting for ~80% of total sourced inputs), which is highly cyclical by nature, remain
important to monitor given potential volatility. Nonetheless, Systemair has historically
demonstrated resilience in maintaining its gross margins even amid significant fluctuations in
material prices.

Acquisition and integration risks
Acquisitions play a vital role for Systemair's growth agenda, accounting for ~20% of total
growth since FY14/15. They are key in allowing the company to get closer to its customers
and will be increasingly important as the company continues its international expansion. As
with any acquisition, there are inherent risks to be considered, such as integration risk, high
merger costs, low synergy realisation, and political risks on a regional level. An example is
Menerga, which is yet to contribute any operating profit since the acquisition, back in 2013.

Competitive pressure
Systemair has a strong position in the ventilation market as a result of its broad product
portfolio and global reach. However, this advantage also brings accompanying risks.
The ventilation market is highly fragmented and competitive, with numerous competitors
within each segment of the ventilation chain and each respective market. Major global
players capable of realising economies of scale and regional specialists with local expertise
lead to significant competitive pressure, and an evolving market towards more energy-
efficient ventilation products will force Systemair to continuously innovate to stay ahead of
competition.

Regional and political risks
As a product of its broad portfolio of production facilities, sales companies, distributors
and export networks, Systemair is exposed to numerous and varying regional laws and
political environments. Each geographic market presents different challenges, and with 135
export countries, the regulations and policies are numerous. Continuing to navigate these
will pose a risk for the company, as any unforeseen changes to legislation or policies will
force Systemair to adapt quickly. Given Systemair has and looks set to further benefit from
political tailwinds, such as the EPBD in Europe, changes to these policies could lead to a
worsened outlook for the European ventilation market as a whole.
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Executive Management
Management

Source: ABG Sundal Collier, Company Data
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Board of Directors
Board

Source: ABG Sundal Collier, Company Data
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Acquisitions and divestments
Overview of completed transactions since 2013

Source: ABG Sundal Collier, Company Data
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Ownership and insider transactions
Below are tables summarising ownership and insider activity in Systemair. The top 15
shareholders in Systemair account for ~90% of total capital, with the major external
shareholder (ebm-papst) holding 10.7% of the shares. Insiders own 43% of the shares, with
founder and Chairman of the Board, Gerald Engström, holding ~42.8%. During the last 12
months, insiders have purchased shares for a total of SEK 2,982k, corresponding to 37,384
shares, while sold shares by insiders during the same period amounted to SEK 255k, or
2,588 shares.

Source: Holdings

Source: Holdings

Remuneration
At the 2024 Annual General Meeting, shareholders voted for an annual fee of SEK
870,000 and SEK 590,000 for the Chairman and Vice-Chairman of the Board respectively.
Furthermore, it was decided that other Board members will receive SEK 365,000 in fees.
The Audit Committee will receive a total amount of SEK 165,000, with SEK 110,000
being paid to the committee Chairman and the remaining SEK 55,000 is paid to the other
committee member. Finally, it was resolved that the Remuneration Committee will receive
a fee of SEK 50,000, with SEK 30,000 paid to the committee Chairman and the other SEK
20,000 to the other member.

The former CEO, Roland Kasper, received remuneration amounting to ~SEK 7.9m, while
other senior executives (6 persons) received a combined ~SEK 13.9m for FY'24/25.
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 Board remuneration 2024/2025, SEK thousands

Source: ABG Sundal Collier, Company Data

Incentive programme
As of April 2025, Systemair had four outstanding incentive programmes, with three warrant
programmes (2021/2024-2025, 2022/2025-2026, 2023/2026-2027) and one share incentive
programme (2024/2027) for senior executives and key employees. The warrants, each
with a 4-year maturity, were transferred to senior executives at market values, based on a
Black-Scholes valuation by an external independent consultancy. As for the share incentive
programme, it is currently being offered to ~70 senior executives and other key employees
based on authorisation from the 2024 Annual General Meeting. The programme allows
employees to invest their own money in shares and for each share, a maximum of five
performance shares may be obtained. The maximum obtainable performance share count
is 600,000, corresponding to ~0.3% of the total number of shares. Further, the performance
conditions are based on total shareholder return for Systemair, organic growth, EBIT margin
and sustainability-based targets. The performance shares will be allocated after the Q1'27
report.
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 Consensus

Source: ABG Sundal Collier Estimates, FactSet Estimates
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 Detailed estimates, annual (1/2)

Source: ABG Sundal Collier Estimates, Company Data

11 December 2025 ABG Sundal Collier 49

 



Systemair
 

 Detailed estimates, annual (2/2)

Source: ABG Sundal Sundal Estimates, Company Data
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 Detailed estimates, quarterly (1/2)

Source: ABG Sundal Collier Estimates, Company Data
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 Detailed estimates, quarterly (2/2)

Source: ABG Sundal Collier Estimates, Company Data
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 Peer group (1/2)

Source: ABG Sundal Collier Estimates, FactSet Estimates
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 Peer group (2/2)

Source: ABG Sundal Collier Estimates, FactSet Estimates

Historical consensus peer median EV/EBIT(A)
(current year +1)

Source: ABG Sundal Collier, FactSet Estimates

Historical consensus peer median P/E (current

year +1)

Source: ABG Sundal Collier, FactSet Estimates

Historical consensus peer median P/E, relative
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 Historical consensus peer median EV/EBIT(A),
relative

Source: ABG Sundal Collier, FactSet Estimates

Source: ABG Sundal Collier, FactSet Estimates

Historical consensus multiples

Source: ABG Sundal Collier Estimates, FactSet Estimates

Historical multiples EV/EBIT

Source: ABG Sundal Collier Estimates, FactSet Estimates

Historical consensus P/E

Source: ABG Sundal Collier Estimates, FactSet Estimates
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 DCF (organic)

Source: ABG Sundal Collier Estimates

DCF (M&A)

Source: ABG Sundal Collier Estimates

DCF sensitivity (organic)

Source: ABG Sundal Collier Estimates

DCF sensitivity (M&A)

Source: ABG Sundal Collier Estimates

11 December 2025 ABG Sundal Collier 56

 



Systemair
 

 Valuation summary

Source: ABG Sundal Collier Estimates

Implied fair valuation multiples

Source: ABG Sundal Collier Estimates
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 Income Statement (SEKm) 2019 2020 2021 2022 2023 2024 2025 2026e 2027e 2028e
Sales 8,327 8,915 8,519 9,635 12,058 12,257 12,302 12,524 13,146 13,953
COGS -5,598 -5,831 -5,560 -6,316 -7,949 -8,043 -7,838 -7,914 -8,295 -8,790
Gross profit 2,729 3,084 2,960 3,319 4,109 4,214 4,464 4,610 4,851 5,163
Other operating items -1,967 -2,062 -1,883 -2,141 -2,140 -2,829 -2,903 -2,948 -3,017 -3,141
EBITDA 761 1,021 1,077 1,178 1,970 1,385 1,561 1,662 1,834 2,021
Depreciation and amortisation -176 -294 -295 -309 -444 -361 -392 -389 -413 -438
of which leasing depreciation 0 -111 -113 -115 -119 -122 -150 -150 -161 -163
EBITA 586 727 782 869 1,526 1,024 1,169 1,273 1,422 1,583
EO Items 0 0 27 -13 342 -119 -13 0 0 0
Impairment and PPA amortisation -58 -102 -105 -99 -124 -61 -69 -72 -55 -49
EBIT 528 626 677 770 1,401 963 1,100 1,200 1,367 1,535
Net financial items -70 -82 -113 -28 -107 -99 -158 -90 -68 -59
Pretax profit 458 544 564 742 1,295 864 943 1,111 1,299 1,475
Tax -137 -158 -153 -197 -250 -211 -257 -283 -325 -369
Net profit 321 385 411 544 1,045 654 686 828 975 1,107
Minority interest 1 -4 -4 -0 -5 -8 -6 -1 0 0
Net profit discontinued 0 0 0 0 0 0 0 0 0 0
Net profit to shareholders 322 382 406 544 1,040 646 681 827 975 1,107
EPS 1.55 1.84 1.95 2.61 5.00 3.10 3.27 3.98 4.69 5.32
EPS adj. 1.83 2.32 2.36 3.14 4.39 3.86 3.65 4.33 4.95 5.55
Total extraordinary items after tax 0 0 21 -10 250 -95 -10 0 0 0
Leasing payments 0 -116 -119 -123 -127 -138 -165 -149 -142 -146
Tax rate (%) 29.9 29.1 27.2 26.6 19.3 24.4 27.2 25.5 25.0 25.0
Gross margin (%) 32.8 34.6 34.7 34.4 34.1 34.4 36.3 36.8 36.9 37.0
EBITDA margin (%) 9.1 11.5 12.6 12.2 16.3 11.3 12.7 13.3 14.0 14.5
EBITA margin (%) 7.0 8.2 9.2 9.0 12.7 8.4 9.5 10.2 10.8 11.3
EBIT margin (%) 6.3 7.0 7.9 8.0 11.6 7.9 8.9 9.6 10.4 11.0
Pre-tax margin (%) 5.5 6.1 6.6 7.7 10.7 7.1 7.7 8.9 9.9 10.6
Net margin (%) 3.9 4.3 4.8 5.6 8.7 5.3 5.6 6.6 7.4 7.9
Growth Rates y-o-y - - - - - - - - - -
Sales growth (%) 14.0 7.1 -4.4 13.1 25.2 1.6 0.4 1.8 5.0 6.1
EBITDA growth (%) 33.7 34.1 5.4 9.4 67.2 -29.7 12.7 6.5 10.4 10.2
EBITA growth (%) 44.1 24.2 7.5 11.1 75.5 -32.9 14.2 8.9 11.7 11.4
EBIT growth (%) 51.1 18.5 8.2 13.8 82.0 -31.3 14.3 9.1 13.9 12.3
Net profit growth (%) 39.6 20.0 6.5 32.6 91.9 -37.4 5.0 20.6 17.8 13.5
EPS growth (%) 39.5 18.8 6.4 33.7 91.6 -38.0 5.5 21.7 17.7 13.5
Profitability - - - - - - - - - -
ROE (%) 11.8 12.9 12.8 15.3 22.9 11.8 11.9 13.8 14.9 15.4
ROE adj. (%) 13.9 16.4 15.4 18.3 20.1 14.7 13.3 15.0 15.8 16.0
ROCE (%) 10.0 11.0 11.1 13.4 20.4 13.5 14.3 16.1 17.4 18.1
ROCE adj. (%) 11.2 12.9 12.6 15.3 17.1 16.0 15.4 17.1 18.1 18.7
ROIC (%) 8.8 10.3 11.5 11.8 19.3 11.5 12.7 14.2 15.9 17.5
ROIC adj. (%) 8.8 10.3 11.1 11.9 14.9 12.8 12.8 14.2 15.9 17.5
Adj. earnings numbers - - - - - - - - - -
EBITDA adj. 761 1,021 1,049 1,191 1,627 1,504 1,574 1,662 1,834 2,021
EBITDA adj. margin (%) 9.1 11.5 12.3 12.4 13.5 12.3 12.8 13.3 14.0 14.5
EBITDA lease adj. 761 905 930 1,068 1,501 1,366 1,409 1,513 1,692 1,875
EBITDA lease adj. margin (%) 9.1 10.2 10.9 11.1 12.4 11.1 11.5 12.1 12.9 13.4
EBITA adj. 586 727 755 882 1,183 1,143 1,182 1,273 1,422 1,583
EBITA adj. margin (%) 7.0 8.2 8.9 9.2 9.8 9.3 9.6 10.2 10.8 11.3
EBIT adj. 528 664 696 821 1,110 1,085 1,125 1,212 1,367 1,535
EBIT adj. margin (%) 6.3 7.4 8.2 8.5 9.2 8.9 9.1 9.7 10.4 11.0
Pretax profit Adj. 516 645 642 854 1,077 1,044 1,025 1,183 1,354 1,524
Net profit Adj. 379 487 494 654 919 810 765 900 1,029 1,155
Net profit to shareholders adj. 380 483 490 653 913 802 760 899 1,029 1,155
Net adj. margin (%) 4.5 5.5 5.8 6.8 7.6 6.6 6.2 7.2 7.8 8.3
Source: ABG Sundal Collier, Company Data

Cash Flow (SEKm) 2019 2020 2021 2022 2023 2024 2025 2026e 2027e 2028e
EBITDA 761 1,021 1,077 1,178 1,970 1,385 1,561 1,662 1,834 2,021
Net financial items -70 -82 -113 -28 -107 -99 -158 -90 -68 -59
Paid tax -153 -150 -183 -147 -215 -220 -273 -243 -325 -369
Non-cash items -2 -2 77 -53 -426 -84 201 38 0 0
Cash flow before change in WC 536 788 858 949 1,223 982 1,332 1,367 1,442 1,593
Change in working capital -150 57 136 -714 -635 351 -152 -290 -45 -49
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 Cash Flow (SEKm) 2019 2020 2021 2022 2023 2024 2025 2026e 2027e 2028e
Operating cash flow 387 844 994 235 588 1,333 1,181 1,077 1,396 1,544
Capex tangible fixed assets -211 -170 -418 -301 -196 -326 -409 -391 -394 -405
Capex intangible fixed assets -12 -7 -10 -16 -37 -25 -8 -8 -8 -8
Acquisitions and Disposals -272 -52 -21 -199 552 -39 -33 -180 0 0
Free cash flow -108 615 546 -281 906 944 730 498 994 1,131
Dividend paid -104 -104 0 -158 -189 -231 -252 -280 -331 -390
Share issues and buybacks 0 0 0 0 0 0 -24 -27 0 0
Leasing liability amortisation 0 -108 -111 -115 -119 -124 -149 -131 -125 -130
Other non-cash items -35 -286 5 -37 -41 -95 -119 -51 20 18
Balance Sheet (SEKm) 2019 2020 2021 2022 2023 2024 2025 2026e 2027e 2028e
Goodwill 847 820 736 889 989 1,026 966 1,035 1,035 1,035
Other intangible assets 265 248 211 216 291 288 262 257 211 171
Tangible fixed assets 1,769 1,712 1,811 2,058 2,272 2,354 2,283 2,431 2,573 2,703
Right-of-use asset 0 276 307 268 254 373 412 401 346 295
Total other fixed assets 268 255 238 194 180 241 252 255 255 255
Fixed assets 3,149 3,311 3,302 3,624 3,986 4,281 4,174 4,380 4,420 4,458
Inventories 1,509 1,572 1,437 2,225 2,459 2,124 2,072 2,204 2,314 2,456
Receivables 1,685 1,556 1,598 1,975 2,417 2,471 2,284 2,530 2,563 2,651
Other current assets 217 283 300 312 431 502 424 461 454 476
Cash and liquid assets 250 378 319 336 340 414 421 762 1,301 1,912
Total assets 6,811 7,100 6,956 8,472 9,633 9,793 9,375 10,337 11,052 11,953
Shareholders equity 2,839 3,065 3,305 3,815 5,266 5,646 5,760 6,201 6,844 7,561
Minority 0 20 25 38 7 8 8 8 8 8
Total equity 2,839 3,085 3,330 3,854 5,273 5,654 5,768 6,209 6,852 7,569
Long-term debt 1,070 942 847 1,066 517 470 468 352 352 352
Pension debt 86 89 75 79 25 27 32 114 114 114
Convertible debt 0 0 0 0 0 0 0 0 0 0
Leasing liability 0 280 312 273 259 382 420 390 370 352
Total other long-term liabilities 202 183 185 197 234 192 177 627 627 627
Short-term debt 1,176 1,052 628 1,040 1,066 610 405 352 352 352
Accounts payable 747 666 748 983 1,025 939 977 1,065 1,117 1,256
Other current liabilities 690 803 831 981 1,235 1,519 1,128 1,230 1,267 1,332
Total liabilities and equity 6,811 7,100 6,956 8,472 9,633 9,793 9,375 10,337 11,052 11,953
Net IB debt 2,082 1,984 1,543 2,122 1,527 1,075 904 446 -112 -741
Net IB debt excl. pension debt 1,996 1,896 1,468 2,043 1,502 1,048 872 331 -227 -856
Net IB debt excl. leasing 2,082 1,705 1,231 1,848 1,268 693 484 56 -482 -1,094
Capital employed 5,171 5,447 5,192 6,311 7,140 7,143 7,093 7,416 8,040 8,739
Capital invested 4,921 5,069 4,873 5,975 6,800 6,729 6,672 6,654 6,740 6,827
Working capital 1,974 1,942 1,756 2,548 3,048 2,640 2,675 2,901 2,946 2,996
EV breakdown - - - - - - - - - -
Market cap. diluted (m) 17,888 17,888 17,888 17,888 17,888 17,888 17,888 17,888 17,888 17,888
Net IB debt adj. 2,082 1,984 1,543 2,122 1,527 1,075 904 446 -112 -741
Market value of minority 0 20 25 38 7 8 8 8 8 8
Reversal of shares and
participations

-2 -1 -1 -1 -1 -2 -2 -2 -2 -2

Reversal of conv. debt assumed
equity

- - - - - - - - - -

EV 19,968 19,891 19,455 20,047 19,421 18,970 18,799 18,340 17,782 17,153
Total assets turnover (%) 128.0 128.2 121.2 124.9 133.2 126.2 128.4 127.1 122.9 121.3
Working capital/sales (%) 22.2 22.0 21.7 22.3 23.2 23.2 21.6 22.3 22.2 21.3
Financial risk and debt service - - - - - - - - - -
Net debt/equity (%) 73.3 64.3 46.3 55.1 29.0 19.0 15.7 7.2 -1.6 -9.8
Net debt / market cap (%) 11.6 11.1 8.6 11.9 8.5 6.0 5.1 2.5 -0.6 -4.1
Equity ratio (%) 41.7 43.4 47.9 45.5 54.7 57.7 61.5 60.1 62.0 63.3
Net IB debt adj. / equity (%) 73.3 64.3 46.3 55.1 29.0 19.0 15.7 7.2 -1.6 -9.8
Current ratio 1.40 1.50 1.66 1.61 1.70 1.80 2.07 2.25 2.42 2.55
EBITDA/net interest 24.8 28.8 42.9 47.9 27.5 16.4 29.6 37.5 64.9 115.4
Net IB debt/EBITDA (x) 2.7 1.9 1.4 1.8 0.8 0.8 0.6 0.3 -0.1 -0.4
Net IB debt/EBITDA lease adj. (x) 2.7 1.9 1.3 1.7 0.8 0.5 0.3 0.0 -0.3 -0.6
Interest coverage 17.5 18.6 29.0 30.8 20.7 10.7 16.5 21.3 33.0 37.0
Source: ABG Sundal Collier, Company Data

Share Data (SEKm) 2019 2020 2021 2022 2023 2024 2025 2026e 2027e 2028e
Actual shares outstanding 208 208 208 208 208 208 208 208 208 208
Actual shares outstanding (avg) 208 208 208 208 208 208 208 208 208 208
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 Share Data (SEKm) 2019 2020 2021 2022 2023 2024 2025 2026e 2027e 2028e
All additional shares 0 0 0 0 0 0 0 0 0 0
Issue month 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Assumed dil. of shares from conv. 0 0 0 0 0 0 0 0 0 0
As. dil. of shares from conv. (avg) 0 0 0 0 0 0 0 0 0 0
Conv. debt not assumed as equity 0 0 0 0 0 0 0 0 0 0
No. of warrants 0 0 0 0 0 0 0 0 0 0
Market value per warrant 0 0 0 0 0 0 0 0 0 0
Dilution from warrants 0 0 0 0 0 0 0 0 0 0
Issue factor 1.0 1.0 1.0 1.0 1.0 1.0 1.0 1.0 1.0 1.0
Actual dividend per share 0.50 0.00 0.75 0.90 1.10 1.20 1.35 1.59 1.87 2.13
Reported earnings per share 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00
Source: ABG Sundal Collier, Company Data

Valuation and Ratios (SEKm) 2019 2020 2021 2022 2023 2024 2025 2026e 2027e 2028e
Shares outstanding adj. 208 208 208 208 208 208 208 208 208 208
Diluted shares adj. 208 208 208 208 208 208 208 208 208 208
EPS 1.55 1.84 1.95 2.61 5.00 3.10 3.27 3.98 4.69 5.32
Dividend per share 0.50 0.00 0.75 0.90 1.10 1.20 1.35 1.59 1.87 2.13
EPS adj. 1.83 2.32 2.36 3.14 4.39 3.86 3.65 4.33 4.95 5.55
BVPS 13.65 14.73 15.89 18.34 25.32 27.14 27.69 29.81 32.90 36.35
BVPS adj. 8.30 9.60 11.34 13.03 19.16 20.83 21.79 23.60 26.92 30.56
Net IB debt/share 10.01 9.54 7.42 10.20 7.34 5.17 4.35 2.14 -0.54 -3.56
Share price 86.00 86.00 86.00 86.00 86.00 86.00 86.00 86.00 86.00 86.00
Market cap. (m) 17,888 17,888 17,888 17,888 17,888 17,888 17,888 17,888 17,888 17,888
Valuation - - - - - - - - - -
P/E (x) 55.7 46.9 44.0 33.0 17.2 27.7 26.3 21.6 18.4 16.2
EV/sales (x) 2.4 2.2 2.3 2.1 1.6 1.5 1.5 1.5 1.4 1.2
EV/EBITDA (x) 26.2 19.5 18.1 17.0 9.9 13.7 12.0 11.0 9.7 8.5
EV/EBITA (x) 34.1 27.4 24.9 23.1 12.7 18.5 16.1 14.4 12.5 10.8
EV/EBIT (x) 37.8 31.8 28.7 26.0 13.9 19.7 17.1 15.3 13.0 11.2
Dividend yield (%) 0.6 0.0 0.9 1.0 1.3 1.4 1.6 1.8 2.2 2.5
FCF yield (%) -0.6 3.4 3.1 -1.6 5.1 5.3 4.1 2.8 5.6 6.3
Le. adj. FCF yld. (%) -0.6 2.8 2.4 -2.2 4.4 4.6 3.2 2.1 4.9 5.6
P/BVPS (x) 6.30 5.84 5.41 4.69 3.40 3.17 3.11 2.88 2.61 2.37
P/BVPS adj. (x) 10.36 8.96 7.58 6.60 4.49 4.13 3.95 3.64 3.20 2.81
P/E adj. (x) 47.1 37.0 36.5 27.4 19.6 22.3 23.5 19.9 17.4 15.5
EV/EBITDA adj. (x) 26.2 19.5 18.5 16.8 11.9 12.6 11.9 11.0 9.7 8.5
EV/EBITA adj. (x) 34.1 27.4 25.8 22.7 16.4 16.6 15.9 14.4 12.5 10.8
EV/EBIT adj. (x) 37.8 30.0 28.0 24.4 17.5 17.5 16.7 15.1 13.0 11.2
EV/CE (x) 3.9 3.7 3.7 3.2 2.7 2.7 2.7 2.5 2.2 2.0
Investment ratios - - - - - - - - - -
Capex/sales (%) 2.7 2.0 5.0 3.3 1.9 2.9 3.4 3.2 3.1 3.0
Capex/depreciation 1.3 1.0 2.4 1.6 0.7 1.5 1.7 1.7 1.6 1.5
Capex tangibles / tangible fixed
assets

11.9 10.0 23.1 14.6 8.6 13.9 17.9 16.1 15.3 15.0

Capex intangibles / definite
intangibles

4.7 2.7 4.5 7.5 12.6 8.6 3.0 3.1 3.7 4.9

Depreciation on intang / def. intang 0.6 0.7 0.9 0.9 0.6 0.1 0.0 0.0 0.0 0.0
Depreciation on tangibles /
tangibles

9.8 10.6 9.9 9.4 14.3 10.1 10.6 9.8 9.8 10.2

Source: ABG Sundal Collier, Company Data
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 Analyst Certification
We, ABGSC Capital Goods Research, Lara Mohtadi and Adrian Gilani, analyst(s) with ABG Sundal Collier ASA , ABG Sundal
Collier Denmark, filial af ABG Sundal Collier ASA, Norge, ABG Sundal Collier AB and/or ABG Sundal Collier Limited (hereinafter
collectively referred to as “ABG Sundal Collier”), and the author(s) of this report, certify that not withstanding the existence of
any such potential conflicts of interests referred to below, the views expressed in this report accurately reflect my/our personal
view about the companies and securities covered in this report. I/We further certify that I/We has/have not been, nor am/are or
will be, receiving direct or indirect compensation related to the specific recommendations or views contained in this report.

This report is produced by ABG Sundal Collier, which may cover companies either in accordance with legal requirements
designed to promote the independence of investment research (“independent research”) or as commissioned research.
Commissioned research is paid for by the subject company. As such, commissioned research is deemed to constitute an
acceptable minor non-monetary benefit (i.e., not investment research) as defined in MiFID II.

Stock ratings distribution
ABG Sundal Collier Ratings and Investment Banking by 12/11/2025

Total of Rating

BUY

HOLD

SELL

Research Coverage

% of

Total Rating

60.79%

34.74%

3.97%

Investment Banking Clients (IBC)

% of

Total IBC

23%

7%

0%

% of

Total Rating by Type

9.39%

5.00%

0.00%

IBC: Companies in respect of which ABG SC or an affiliate has received compensation for investment banking services within the past 12 months.

Analyst stock ratings definitions
BUY = We expect this stock’s total return to exceed the market’s expected total return by 5% or more over the next six months.

HOLD = We expect this stock’s total return to be in line with the market’s expected total return within a range of 4% over the
next six months.

SELL = We expect this stock’s total return to underperform the market’s expected total return by 5% or more over the next six
months.

Analyst valuation methods
When setting the individual ratings for investment research (“independent research”), ABG Sundal Collier assumes that a
normal total absolute return (including dividends) for the market is 8% per annum, or 4% on a 6-month basis. Therefore, when
we rate a stock a BUY, we expect an absolute return of 9% or better over six months. Volatility and low trading volumes mean
that we have a wider range for expected returns on small cap stocks than for large caps.

ABG Sundal Collier’s analysts publish price targets for independent research and may publish valuation ranges for
commissioned research. These price targets or valuation ranges rely on various valuation methods. One of the most frequently
used methods is the valuation of a company by calculation of that company’s discounted cash flow (DCF). Another valuation
method is the analysis of a company’s return on capital employed relative to its cost of capital. Finally, the analysts may analyse
various valuation multiples (e.g., the P/E multiples and the EV/EBITDA multiples) relative to global industry peers. In special
cases, particularly for property companies and investment companies, the ratio of price to net asset value is considered. Price
targets and valuation ranges are changed when earnings and cash flow forecasts are changed. They may also be changed
when the underlying value of a company’s assets changes (in the cases of investment companies, real estate companies or
insurance companies) or when factors impacting the required rate of return change.

Expected updates

ABGSC has no fixed schedule for updating its research reports. Unless expressly stated otherwise, ABGSC expects (but does
not undertake) to issue updates when considered necessary by the research department, for example following the publication
of new figures or forecasts by a company or in the event of any material news on a company or its industry.
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 Stock price, company ratings and target price history
Company: Systemair
Date: 10/12/2025

Currency: SEK Current Recommendation: BUY
Current Target price: 100.00
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Important Company Specific Disclosure
The following disclosures relate to the relationship between ABG Sundal Collier and its affiliates and the companies covered by
ABG Sundal Collier referred to in this research report.

Unless disclosed in this section, neither ABG Sundal Collier nor any of their affiliated or associated companies and their
directors, officers, representatives, and employees have any required regulatory disclosures to make in relation to an ownership
position for the analyst(s) and members of the analyst's household, ownership by ABG Sundal Collier and/or its affiliates,
ownership in ABG Sundal Collier Holding ASA by the company(ies) to whom the recommendation(s) refer(s) to, liquidity
provision/market making agreement, managed or co-managed public offerings, compensation for provision of certain services,
directorship of the analyst, or a member of the analyst's household, or in relation to any contractual obligations to the issuance
of this research report.

ABG Sundal Collier is not aware of any other actual, material conflicts of interest of the analyst or ABG Sundal Collier of which
the analyst knows or has reason to know at the time of the publication of this report.
Production of recommendation: 12/11/2025 05:42.
All prices are as of market close on 10 December, 2025 unless otherwise noted.

For full details of recommendation and target price history for the subject company, please see company page on Research
Web.

For details of recommendations and target prices for ABG Sundal Collier coverage universe, please see coverage page on ABG
Sundal Collier’s Research Web.

Disclaimer
This report has been prepared by ABG Sundal Collier ASA, ABG Sundal Collier Denmark, filial af ABG Sundal Collier ASA, Norge,
ABG Sundal Collier AB and/or ABG Sundal Collier Limited and any of their directors, officers, representatives and employees
(hereinafter collectively referred to as “ABG Sundal Collier”). This report is not a product of any other affiliated or associated
companies of any of the above entities.

This report is provided solely for the information and use of professional investors, who are expected to make their own investment
decisions without undue reliance on this report. The information contained herein does not apply to, and should not be relied upon
by, retail clients. This report is for distribution only under such circumstances as may be permitted by applicable law. Research
reports prepared by ABG Sundal Collier are for information purposes only. The recommendation(s) in this report is (are) has/
have no regard to specific investment objectives and the financial situation or needs of any specific recipient. ABG Sundal Collier
and/or its affiliates accepts no liability whatsoever for any losses arising from any use of this report or its contents. This report
is not to be used or considered as an offer to sell, or a solicitation of an offer to buy. The information herein has been obtained
from, and any opinions herein are based upon, sources believed reliable, but ABG Sundal Collier and/or its affiliates make no
representation as to its accuracy or completeness and it should not be relied upon as such. All opinions and estimates herein
reflect the judgment of ABG Sundal Collier on the date of this report and are subject to change without notice. Past performance
is not indicative of future results.

The compensation of our research analysts is determined exclusively by research management and senior management, but not
including investment banking management. Compensation is not based on specific investment banking revenues, however, it is
determined from the profitability of the ABG Sundal Collier group, which includes earnings from investment banking operations
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 and other business. Investors should assume that ABG Sundal Collier ASA, ABG Sundal Collier Denmark, filial af ABG Sundal
Collier ASA, Norge and/or ABG Sundal Collier AB is seeking or will seek investment banking or other business relationships with
the companies in this report.

The research analyst(s) responsible for the preparation of this report may interact with trading desk and sales personnel and other
departments for the purpose of gathering, synthesizing and interpreting market information. From time to time, ABG Sundal Collier
and/or its affiliates and any shareholders, directors, officers, or employees thereof may (I) have a position in, or otherwise be
interested in, any securities directly or indirectly connected to the subject of this report, or (II) perform investment banking or other
services for, or solicit investment banking or other services from, a company mentioned in this report. ABG Sundal Collier and/or
its affiliates rely on information barriers to control the flow of information contained in one or more areas of ABG Sundal Collier,
into other areas, units, groups or affiliates of ABG Sundal Collier.

Norway: ABG Sundal Collier ASA is regulated by the Financial Supervisory Authority of Norway (Finanstilsynet)

Denmark: ABG Sundal Collier Denmark, filial af ABG Sundal Collier ASA, Norge, is regulated by the Financial Supervisory Authority
of Norway (Finanstilsynet) and the Danish Financial Supervisory Authority (Finanstilsynet)

Sweden: ABG Sundal Collier AB is regulated by the Swedish Financial Supervisory Authority (Finansinspektionen)

UK: This report is a communication made, or approved for communication in the UK, by ABG Sundal Collier Limited, authorised
and regulated by the Financial Conduct Authority in the conduct of its business.

US: This report is being distributed in the United States (U.S.) in accordance with FINRA Rule 1220 by ABG Sundal Collier Inc.,
an SEC registered broker-dealer and a FINRA/SIPC member which accepts responsibility for its content and its compliance with
FINRA Rule 2241. Research reports distributed in the U.S. are intended solely for “major U.S. institutional investors,” and “U.S.
institutional investors” as defined under Rule 15a-6 of the Securities Exchange Act of 1934 and any related interpretive guidance
and no-action letters issued by the Staff of the U.S. Securities and Exchange Commission (“SEC”) collectively (“SEC Rule 15a-6”).
Each major U.S. institutional investor and U.S. institutional investor that receives a copy of this research report, by its acceptance
of such report, represents that it agrees that it will not distribute this research report to any other person. This communication is
only intended for major U.S. institutional investors and U.S. institutional investors. Any person which is not a major U.S. institutional
investor, or a U.S. institutional investor as covered by SEC Rule 15a-6 must not rely on this communication. The delivery of this
research report to any person in the U.S. is not a recommendation to effect any transactions in the securities discussed herein,
or an endorsement of any opinion expressed herein. Any major U.S. institutional investor or U.S. institutional investor receiving
this report which wishes to effect transactions in any securities referred to herein should contact ABG Sundal Collier Inc., not its
affiliates. Further information on the securities referred to herein may be obtained from ABG Sundal Collier Inc., on request.

Singapore: This report is distributed in Singapore by ABG Sundal Collier Pte. Ltd, which is not licensed under the Financial Advisors
Act (Chapter 110 of Singapore). In Singapore, this report may only be distributed to institutional investors as defined in Section
4A(1)(c) of the Securities and Futures Act (Chapter 289 of Singapore) (“SFA”), and should not be circulated to any other person
in Singapore.

Canada: This report is being distributed by ABG Sundal Collier ASA in Canada pursuant to section 8.25 of National Instrument
31-103 or an equivalent provision and has not been tailored to the needs of any specific investor in Canada. The information
contained in this report is not, and under no circumstances is to be construed as, a prospectus, an advertisement, a public offering
or an offer to sell the securities described herein, in Canada or any province or territory thereof. No securities commission or
similar regulatory authority in Canada has reviewed or considered this report, the information contained herein or the merits of
the securities described herein and any representation to the contrary is an offence. Under no circumstances is this report to be
construed as an offer to sell such securities or as a solicitation of an offer to buy such securities in any jurisdiction of Canada.
Any offer or sale of the securities described herein in Canada may only be made in accordance with applicable securities laws
and only by a dealer properly registered under such securities laws, or alternatively, pursuant to an applicable dealer registration
exemption, in the Canadian jurisdiction in which such offer or sale is made.

This report may not be reproduced, distributed, or published by any recipient for any purpose whatsoever without the prior written
express permission of ABG Sundal Collier.

Additional information available upon request. If reference is made in this report to other companies and ABG Sundal
Collier provides research coverage for those companies, details regarding disclosures may be found on our website
www.abgsc.com.

© Copyright 2025 ABG Sundal Collier ASA
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